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PEORIA LIFE 
INSURANCE COMPANY 


offers to its agents 
& program of constant 
all~year-round service ~ the 
practical kind of service that 
makes them successful . 3 
py Ryka tm and prosperous. Co-operation, 
years ago—now manager of | = Peoria Life Home Ofer Bilin 
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October Is Managers’ Month 


The Peoria Life is proud of its Agency Force, and especiall) 
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the men in charge of its state and district territories—its n 
these men are just as popular with their agency pened a I 
with the Company 

Hence we have Managers’ Month in October. Peoria Life agen 
ciate that their managers are working constantly to build bigger 
and to develop more successful producers. They speak their appreciation 
with applications in October, and their increased business is a testimonial 
of their loyalty to their managers 

Peoria Life managers are rmly regarded by their agents, because of 
their practical, hel P| ful underst: aren g of an agent’s problems. This under 
standing follows lo ly from ‘the fact that they were themselves success- 
ful producing agents before they were managers Practically every Peoria 
Life state and distri nanager came to his present position through the 


well-known Peoria Lif 
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PEORIA LIFE INSURANCE COMPANY—PEORIA, ILLINOIS 
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The Hall of Fame 


This beautifully furnished and paneled room 
in the Illinois Life Building was planned solely 
for the comfort and entertainment of visiting 
agents and their wives. 


The frames in the right and left panels at 
the end of the room contain the Honor Rolls for 
the year 1922, the home-office-building year. 
The two pictures in the central panel are of Cal- 
vin Coolidge and Charles G. Dawes, each of 
whom spoke on August 5, 1922, at the Corner 


that these two distinguished Americans made a 
public appearance together. 


The setting aside of the beautiful Hall of 
Fame for the use of the visiting members of the 
Illinois Life’s agency family is just another in- 
dication of the fact that this Company has not 
yet grown so big that the folks at the Home 
Office have lost that close personal relationship 
and friendship with the men in the field which 
is so much appreciated by that type of man who 
likes to feel that he is working with a company 





Stone Laying ceremonies. It was the first time rather than for it, 


Illinois Life Insurance Company 
CHICAGO 


JAMES W. STEVENS, Founder 
GREATEST ILLINOIS COMPANY 
Illinois Life Building, 1212 Lake Shore Drive 





The Illinois Life is the Dean of the Illinois Legal Reserve Life Insurance Companies 
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ASSOCIATION OF LIFE 
PRESIDENTS TO MEET 





Richard F. Grant Will Present 
Survey of Country-Wide 
Business 





W. L. CROCKER, CHAIRMAN 


Theme of Entire Convention Is “Sound 
Public Opinion the Nation’s Great 
Reserve” 


NEW YORK, Oct. 8.—Walton L. 
Crocker, president of the John Hancock 
Mutual Life, will be chairman the 
eighteenth annual convention of the As- 
of Life Insurance Presidents, 


of 


sociation 


to be held at the Hotel Astor, New York | 


City, Dec. 11-12. 

Formal invitations to the 
are now being mailed by the association. 
In an announcement accompanying the 
Manager Wight 


convention 


invitation, George T. 


says: 


“Problems and prospects in business 


PRESIDENTIAL TIMBER SAVAGE IN CHARGE 


THREE NAMES ARE MENTIONED 

Gossip As to Who Will Be 

to Head the American Life 
Convention. 


Chosen 


There is considerable speculation as 
to who will be the next president of the 
American Life Convention Chree 
names are being prominently mentioned 
in this connection. 

George Graham, vice-president of the 
Central States Lite of St. Louis, has a 
strong following and is very popular. 
He has contributed much to the organ- 
ization. Harry B. Arnold, vice-presi- 
dent and general counsel of the Midland 
Mutual Life of Columbus, O., is another 


man that has developed considerable 
strength. He was formerly chairman of 
the Legal Section, has served on the 
executive committee with distinction 
and is one of the war horses of the or 
ganization. 
All Experienced Men 
Another man that has some loyal 


| boosters is Vice-President Guilford A 


Deitch of the Reserve Loan Life of In 


| dianapolis, editor of the “Insurance Di- 


and government will dominate the delib- | 
|members of the executive committee at 


erations of the eighteenth annual meet- 


ing of the Association of Life Insurance | 
| ence, therefore, in managing the affairs 


Presidents. The relationship of clear 
thinking to the affairs of business as 
well as to government will be vitalized 
and convincingly presented. The spe- 
cific theme of the meeting, to which the 
various speeches, papers and informal 
discussions will be addressed, is ‘Sound 
Public Opinion the Nation’s Great Re- 
serve.’ 
Surveys Country’s Business 


“Laying the ground work for the | 
two-day convention, the opening ad- 
dress will include a current survey oi 
country-wide business conditions. This 
will be presented by Richard F. Grant, 
president of the Chamber of Commerce 
of the United States. Coming from a 
series of territorial meetings of that or- 
ganization, terminating on the Pacific 
Coast, Mr. Grant will be equipped with 
the latest authentic knowledge of 
present economic conditions throughout 
the country. Indicating broadly the 
dependence of commerce and industry 
upon the principle enunciated in our 
theme, Mr. Grant's address will prepare 
the way for the consideration of its 
more particular application to specific 
governmental and business undertak- 
ings by subsequent speakers. 


Officials to Speak 


“High officials of government from 
Washington and from the states will 
illustrate the public aspect of our theme, 
one phase of which involves the effi- 
cacy of sound public opinion in the 
maintenance of an increasing comity be- 
tween the states, to the benefit of both 
business and government. Another 
phase is the development in national | 
importance of aerial navigation as a 
stimulus to economic progress. 

“A perspective of the railroad situa- 
ion and the relationship of public opin- 
on to transportation problems with 


* 


gest,” one of the veterans of the or- 
ganization who has done much for the 
welfare of the Convention. All three are 


the present time. All have had experi- 


of the organization 
Dallas Seeks 1926 Meeting 


It is stated that Dallas, Tex., will 
make a bid for the annual meeting of 
the American Life Convention in 1926 
Denver is making a play for the 1925 
Convention. 

Some 200 room reservations have been 
made at the Roosevelt hotel in New 
Orleans, taking its full capacity. Other 
reservations are now being made at the 
St. Charles hotel, which is a short dis 
tance away from the Roosevelt 


future needs will be presented by a 
leading railroad executive 
Study Modern Statistics 
“On the life insurance side of the 
program, company executives will dis- 


cuss pending and future problems of the 
business as disclosed by up-to-date sta 
tistics giving the present trends of 
American life insurance. One group of 
these statistics will reflect the opinion 
of the American people as to the need 
for and value of life insurance. furnish- 
ing a reliable forecast of the total 


|amount of new business during the year 


Another group will demonstrate the re- 
liance of the nation oon the investment 
funds of the life insurance companies to 
aid in financing housing, agriculture, 
the railroads, public utilities and the 
purchase of government obligations 
Concrete results being realized from the 
practical application of clear thinking 
and aroused public opinion to public 
health will be measured by the current 
mortality records of the companies. 


Will Develop Public Opinion 


“From the consideration of these facts 
and figures it is believed that there will 
emanate inspiration for a greater stimu 


particular consideration to present and | lation of sound public opinion to meet 


TO EFFECT REORGANIZATION 


Former Commissioner Is Named Gen- 


eral Manager of National 


American of Burlington 


Phe 
American 
] 


ironed 


RLINGTON, IA., Oct 
difficulties of the National 
Life of Burlington finitely 
meeting of 
! La Monte 
was placed 
npany and \ ( 
insurance Commissionet 


elected general manager 
will remain in Burlingtot 


and 


of lowa, was 
* company 
the field organiza 
reorganized in line with 

to the insurance de 


Cowles ~. = | 


t insurance 


home ofhece 
} ' 
tions will be 
' 
pian presented 


Mr 


partment by 
prese! 


Kendrick 


commis 


sioner, has been working with the pres 
ent officers to effect some plan by 
which the finances of the company could 
be straightened out and the organiza- 
tion placed on a strong business basis 


Savage a Prominent Figure 


Mr savant who now becomes gen 
eral manager of the National American 
Life is well known throughout all 
lowa, and, in fact, throughout the 
surance world He was a member of 
the lowa senate for two terms and 
later served as insurance commissioner 
from 1919 to 1923. While in that office, 
he was very active in the National Con 


Insurance Commissioners 


is retirement as 


vention or 


Following | 


commis 


sioner, he became identified with the 
American Life Convention, resigning 
from that organization to accept a 
post as vice-president and auditor of 
the Roval Union Life of Des Moines 


being placed in charge of the 


the National 


He is now 
reorganization 
American Life 


Working 


work with 


Out Reorganization 


This company is one of the oldest 
in the state, having originally incorpo 
rated in 1887 as an assessment life as- 
sociation under the name of German 
American Mutual Life Association. In 


was transformed into a mutual, 
premium life and the 
changed to the American 
1918 the was 
been 


1912 it 
level 
name 
Life In 
adopted It 
organization in 


company 
German 
present name 
located 


but 


since 1ts 


for a 


has 


Burlington, 


time the plan to move the company to 
some other city and consolidate it with 
another Iowa company was considered 


It will be reorganized independ 
ently and remain in Burlington. The 
slight impairment in its capital has been 
amply for. The company has in- 
surance in f over $8,500,000 and 
Capital and 


now 


cared 
lorce ¢ 
over $900,000. 


assets oft 


surplus exce ed $150.000 


needs ot 


and 


the country 
governmental 


the growing 
economic 
affairs 

To utilize intelligently and 
cally the non-business hours of 
vention, luncheon will be served 
day at the close of the morning 
in a dining room adjacent to the 
vention hall.” 


business 


practi 
the con 
each 
session 
con 


President ] B 
} d 


operation and 


COMMITTEE REPORTS 
ON SERVICE BUREAU 


Question Whether It Should be 
Conducted Further by Ameri- 
can Life Convention 
DEFICIT 


IS NOW — $50,000 


' Statement Is Made That the Institution 


Will Soon Be on a Profit- 


able Earning Basis 


| view of the issue over the Amer 
ca Service Bureau, organized under 
the auspices of and financed by the 
American Life Convention, the report 


of the appointed by 
the 
look 


condition of 


special committe 
\met 

the 
the 


Revnolds of 


can Life Convention to into 


financial 
Service Bureau is of interest 
R. W 


chairmat 


Stevens of the Illinois Life is 
The other 
bels, Franklin Life; Daniel 
Midland Lite R F Fry, 
Lite ( W. Gold, Jefferson 
and Massey Wilson, Interna 


members are 


Henry 

Boone Ir 
Old Line 
Standard 
Life 
question at 


tional 

Phe 
\merican 

and 


function of 


whether the 
shall be re 
Convention 
released to 


issue 1s 
Bureau 
supported as a 
and 
committee 
mportant 
iffecting the American Life 
that will come up for dis 
forthcoming New Orleans 


week 


service 


abandone d 
Phe 


the 


interests states 


r 
his is probably most 
question 
Convention 
cussion at the 


meeting next 


Seon He Self-Sustaining 


The committee states that in its opin 
ion the Service Bureau has reached a 
point in its development where it will 
soon be self-sustaining and that its suc 


cess as a money making enterprise 
well assured Therefore, the 
committee asserts that if, in the opinion 
of the majority of the members of the 
Convention, it is deemed wise to have a 
making adjunct to a voluntary 
recommends the retention 


money 
issociation, it 


of the bureau as a convention function, 
subject to the following conditions 
“We believe that the activities of the 
Bureau should be placed directly 
under the control and supervision of 
those men who, for the time being and 
from time to time, are the officers and 


members of the executive committee of 
American Life Convention. We are 
influenced in making this suggestion by 
the new business getting expense, which 
not contemplated at the time the 
Bureau was organized and which we be 


the 


was 


lieve would be materially reduced if 
the secretary of the Convention and all 
members of the executive committee 


aiding 
the 


duty of 
for 


the 
business 


were charged with 
in the securing oft 
Bureau.” 

Sees Danger in Enterprise 


rhe 


doubts 


special committee, however, 
the advisability of the Conven 
tion engaging in a money making enter 


prise, for the reason that the danger 
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would be faced of political control of 


IN ANNUAL CONVENTION 


the Convention being sought, either for | 


personal aggrandizement and profit or 
for the purpose of controlling and dis 
tributing positions of profitable em- 
ployment. 

The operating expense of the Bureau 
is greater than at first contemplated, 
because members of the Convention a 
manded its service, and they, being re 


MET 


AGENTS $100,000 CLUB 


National Life U. S. A. Had Big Rally 
of Star Producers at Colorado 
Springs 


moved from Chicago as a center, could | 


service without 
the organization over a much 
radius. It was first contemplated to 
cover a territory of six or seven states, 
with Chicago as the center. 


not get the 


Manager Galloway’s Views 


George S. Galloway, general manager | 


of the Bureau, states that he believes the 

Jureau should continue as a function of 
the American Life Convention, provided 
it can be properly financed. He gives it 
as his opinion that there is no disadvan- 
tage in having the chief executive de- 
partment of the Bureau located in New 
Orleans for the reason that the phases 
of the work handled by President E. G 
Simmons and Vice-President Fisher 
Simmons are not those handled by the 
operating office. 

Mr. Galloway says that it is con- 
templated to transfer more of the activ- 
ities of the bureau to New Orleans. Mr 
Galloway stated that the executive com 


mittee of the American Life Convention | 


does not attempt to supervise the work 
of the Service Bureau, although Secre- 
tary Blackburn and President Reynolds 
are kept informed of the activities of the 
Bureau through the reports of the 
officials. 


President Simmons’ Views 


President Simmons of the bureau 
states that under its present plan of 
operation he does not believe it would 
be feasible for the executive committe: 
of the Convention to undertake the 
direct supervision of the Bureau unless 
the operations of the Bureau are han 
dled entirely by the Convention through 
the office of the secretary. President 
Simmons states that it is impossible to 
state the amount of money that will be 
required to further finance the Service 
Bureau. 

At the last 
American Life 
$50,000 was authorized 


annual meeting of the 
Convention, a loan of 
Of this amount 


$30,000 has already been advanced 
which would leave $20,000 to be used 
during the next Convention year. Pres 
ident Simmons states that he doubts 
whether this $20,000 will be sufficient 
for the needs of the Bureau. He de 
clares that the bureau has never been 


(CONTIUED ON PAGE 7) 


extending | 
wider | 


Representatives from 41 states 
gathered at Colorado Springs, for the 


annual meeting of the $100,000 Club of | 


the National Life S. A., which was 
claimed by all as the most successful 
| in the company’s history. A strong three 
day program had been arranged, with 
notable addresses by home office repre- 
sentatives and some of the leading pro- 
ducers in the field. Business sessions 
| were held in the mornings only, the at- 
ternoons being given over to recre- 
ation, which included a trip to 
Peak, a motor drive through the Garden 
of the Gods, Manitou and a visit to the 
Cave of the Winds. The company had 
| set aside a dining room in the hotel, so 


, | that all meals were furnished the dele- 


gates in their “family room.” 


| Was For, of, by Agents 


The meeting was decidedly a field 
imen”’s gathering, only four of the 20 
odd speakers being home office men. 
Especially strong talks were made by 
W. C. Brimley, R. N. Howes, Frank E. 
Davis, V. M. Tresslar, Sam A. Chiles, 
4. D. Hemphill, Elmo Meade, B. F. 
Maxey, A. J. Faerber, James S. Barrow, 


H. L. McConnell, George J. S. Baran, 
Alfred MacArthur, R. E. Irish and H. 
rl. Sawyer. A treat was given in the 


orm of an address by Dr. B. J. Palmer, 
ead of the Palmer School at Daven- 
port, who spoke for an hour on “Selling 
Yourself.” On Tuesday evening the 
igents heard W. E. Bilheimer, general 
igent for the company at St. Louis, who 
delivered his famous address’ on 
‘Championship Stuff,” a masterpiece 
which has made him famous through- 
out the country as one of the most 
prominent platform men in the life in- 
surance business. At the annual ban- 
quet the speakers were President A. 
M. Johnson, Vice-President and Sec- 
retary Robert D. Lay, Vice-President 
Walter E. Webb and General Agent R. 
FE. Hooyer. 


} 


Phoenix Mutual Sells Property 


The Phoenix Mutual Life has sold 


its old home office uilding in Hartford 
for aout $800,000. The company 
erected a new building of modern de- 
sign in 1920, 


Pikes | 


GOOD RECORD IS MADE 
OHIO NATIONAL’S FINE YEAR 


Agents Are Doing a Fine Piece of Work 
in the Production of Busi- 
ness in 1924 


The Ohio National Life of Cincinnati 
has been doing a fine piece of work dur- 
ing this year, as the records will show. 
During the first nine months, its agents 
wrote $12,745,433 of insurance as against 
$9,708,177 for the same period of 1923. 
The record for the year is apt to be 
even more impressive as the September 
returns show a production of $1,325,000 
for 1924 while 1923 recorded $700,000. 
October is “Appleby Month” in honor 
of the president’s birth month. To Oct. 
6, a total of $682,229 had been rolled up 
which was over double the 1923 returns 
for the same period. 


Celebrate’s President’s Birthday 


October 2 was President T. W. Ap- 
pleby’s birthday. It was celebrated ap- 
propriately at a luncheon in his honor 
attended by the home office force, the 
directors and many of the agents. As 
a special offering from the entire field 
force, a day’s production of $540,000 
was put on the books. 


Out to Break Records 


During the balance of the month spe- 
cial effort will be made to surpass every 
record of the company. On Oct. 10, a 
one day’s sales congress will be held at 
N. E. Glassbrook’s Agency at Lansing, 
Mich. This will be attended by Mr. 
Appleby and Agency Secretary Macal- 
lister. 


Hold Sandusky Congress 


The following day, a similar meet- 
ing will be held at George C. Hill’s 
agency at Sandusky, O. This will be 


an especial occasion to celebrate the 
seventh anniversary of the founding of 
the Sandusky office. Mr. Hill has built 
this organization up from nothing to 
one of the most prominent in the Ohio 
National. Agents from all the surround- 
ing territory as well as many from 
Michigan will attend. 


Date for National Convention 
The National Association of Life Un 
derwriters has set Sept. 29-30, Oct. 1-2 
as the dates for the 1925 convention in 
Kansas City. 


THREE PRESIDENTIAL POSSIBILITIES 


Prominent Company Executives Spoken of to Head American Life Convention 





HARRY B, ARNOLD, Columbus, 0. 
Vice-President Midland Mutual Life 





G. A. DEITCH, Indianapolis 
Vice-President Reserve Loan Life 





Louts 
Vice-President Central States Life 


GEORGE GRAHAM, &t. 


RECORD YEAR IN TEXAS 

SALES REFLECT PROSPERITY 

Production for First Ten Months of 
1924 Expected to Equal Figures 


for All of Last Year 


DALLAS, TEX., Oct. 7.—There will 


be about as much life insurance written 


in Texas the first ten months of 1924 
as for the whole of 1923, according to 
representatives from the home com- 


panies and the state agents doing busj- 
ness in the state. At the end of Sep- 
tember the amount of business put on 
the books was pushing the total for 1923 
and life insurance men believe the 1923 
mark will probably be reached this 
month. The amount written in Texas 
this year will probably hang up a rec- 
ord, the life underwriters say. 

The situation in the Lone Star State 
is the most encouraging in years. The 
farmers are marketing a $500,000,000 
cotton crop. They have gathered, mar- 
keted or have housed ready for the mar- 
ket a $90,000,000 grain crop. The hay 
crop tbvis year, including the sorghum 
grains, will amount to approximately 
$100,000,000, and the fruit, vegetables, 
melon, pecan and potato crops will run 
into $20,000,000 more. 


All Classes Prosperous 


Every day something like $1,000,000 
worth of petroleum is being taken from 
the earth. The rice crop will be excel- 


lent and the lumber industry has been 
‘hitting on all six” for six or eight 
months. 

As a result of these conditions the 


farmers are out of debt, or will be in 
a short time. In addition to that they 
will have money in the banks. The mer- 
chants have liquidated, or are liquidat- 
ing accounts. The coffers of the banks 
are rapidly filling with coin of the 
realm and the business’ generally is 
flourishing. 


The common laborers have more 
money than they have had for years. 
The skilled workmen, the artisans, the 


clerical men and others have money to 
invest. 
Farmers Are Paying Cash 

The farmers have been wanting life 
insurance for years but they have been 
unable to buy. Now they have the 
money and are buying what they want 
Insurance men say the farmers and oth- 
ers who are buying insurance are pay 
ing cash for premiums. More than that 
the farmers who bought on part time 
payment last spring are cleaning up 
notes and renewing. 

The insurance men declare the busi 
ness that is put on the books this year 
will remain. There will be but little 
lapsing. 

There has been a 
rease in “business insurance” sales 
ome of the salesmen report. This line 
f business, while not entirely new in 


considerable in- 


Texas, is one of the lines which just 
reed itself from cumbersome red tape 
ecently. These policies run anywhere 
from $10,000 to $100,000 


Equitable Has Big Month 
According to the statement of Vice- 
President Frank H. Davis of the Equi- 
table Life of New York, the paid-for 
business in September was $3,000,000 
greater than for the same month of last 
year, and is the largest September in its 
history. The written business is $5,000,- 
600 greater than for the correspond- 
ing month of last vear. In the New 
York metropolitan district, the total 
paid for shows an increase of 20 percent 
over last September, while the Chicago 
usencies report over $3,500,000 paid-for 
business, an increase of $325,000 over 
the business of September, 1923. The 


| Woods agency of Pittsburgh completed 


more than 1,300 cases for $6,000,000 dur- 


| ing the month, 
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TELLS DIFFICULTIE 
OF SETTLING CLAIMS 


Suicide Is Troublesome Factor in 
Work of Adjuster 


PLEA FOR COOPERATION 





Misrepresentations in Application as to 
Physical Condition Frequently Com- 
plicates Payment of Policies 


In an address before the Aetna Life 
Bidwell, 
claim superintendent, said that as a mat- 


Managers’ Conference, F. W. 


ter of record, in nine cases out of ten, 
the check goes out the same day the 
Occa- 
sionally, however, a claim is presented 
the the 
policy, and from the cause of death, it 


proofs for a claim are received. 


very soon after issuance of 


is deemed necessary to make further in- | 


quiries. A death may occur within the 


first year which has all the appearance 


of a suicide, or appears to be a case 
where material false representations 
were made in applying for the insur- 


ance, necessitating a thorough investi- 
gation 
Find Unscrupulous Attorneys 


There have been many cases where 
death from suicide was clear and un- 
questioned until it got into the hands 
of some clever, but not over-scrupulous 
attorney, some of whom have not hesi- 
tated to suppress evidence such as let- 
ters written by the insured just before 
his death, making known his intention 
of taking his life. There are, of course, 
many cases where it is difficult to deter- 
mine whether death was suicidal or acci- 
dental. In such cases, where death is 
within the first year, information is 
sought in regard to the insured’s finan- 
cial and domestic affairs to ascertain if 
there is any known reason for self-de 
struction. Frequently, cases arise where 
there has been no doubt of suicide, but 
the fact being difficult to establish, the 
claim is paid in full. 


Sometimes Plan Death 


In many cases the insured plans his 
death so carefully that even the agents 
believe the death accidental, and 
strongly urge immediate payment of the 
but it is better to investigate 
thoroughly, even though investigations 
cannot always be completed in a day or 
two. Sometimes an _ investigation is 
thought completed, but some new fact 
turns up which requires further looking 
up, with the result that the company 
can either pay or properly refuse pay- 
ment. 

It is true that the agent sometimes 
suffers from non-payment when the in 
sured has been a leading citizen, but it 
must be remembered that the home 
othce is as desirous of paying its claims 
promptly as the agent. The agent does 
not always appreciate this fact, for a 
prompt settlement means a great deal 
in soliciting new business. The home 
othce also realizes this, but in justice 


, 
claim, 


to the other policyholders, feels that it | 


should be satisfied that the ciaim is a 
proper one before making payment 
Misrepresentations Serious 


Mr. Bidwell said that some of the 
dificult claims that the company 
those where an applicant mis- 
physical condition. A 
some obscure 
nature, makes 
npaired risk, and would cause his 
nation if truthful answers were 
given in the application. He mentioned 
a case of an applicant for a large 


nas are 
represents his 

may have 
from its 


disease, 
him an 


which, 





PLAN FULLER MERGER 


UNITE ST. LOUIS COMPANIES 


Action to Be Taken on International- 
Standard Life Deal at Meet- 
ing Oct. 23 


ST. LOUIS, MO., Oct. 8.—The first 
step towards a complete merger of the 
International Life of St. Louis and the 
Standard Life, charter office Decatur, 
Ill, and home office St. Louis, will be 
taken at a meeting of the stockholders 
of the Standard Life in Decatur, Oct 
23. At present the companies are under 
the same management, a syndicate com- 
posed of Standard Life officials, headed 
by President J. R. Paisley and Vice- 
President and General Manager Judge 
Whitfield, having obtained control of the 
International Life several months ago. 

No opposition is expected from the 
Standard Life stockholders, and as the 
plan for the merger has already been 
approved by the board of directors of 
the International Life, the next step will 
be to submit the proposition to the in- 
surance departments of Illinois and Mis 
sour! 


Will Make Strong Company 


The merged company will have assets 
of more than $35,000,000 and approxi- 
mately $275,000,000 insurance in 
[The agency organizations of the twe 
companies have been writing new busi 
ness at the rate of $10,000,000 per month 
rhe formal merging of the two compa 


nies has been anticipated since the pass 
ing of control of the International Life 
to President Paisley and his associates 
in the Standard Life 


The International Life was formed in 
1909 and under the guiding hand of 
Massey Wilson and Jacob L. Babler it 
| grew rapidly. As ot Dex 31, 1923, it 
had in force $162,309,900 of insurance, 
an increase of $18,219,264 for the year 
Its reserves totaled $18,505,434, unas 
signed funds and capital $1,853,806 and 

The Stand 
year it had in 
year ol 


admitted assets $23,103,407 
and Life at the end of last 
effect $76,112,192, a gain for the 
On Dec. 31, 1923, 


$33,670,690 reserves 


of the company totaled $6,819,412, unas 
signed funds and capital $933,638 and 
jadmitted assets $8,210,933 


President Paisley commenting on the 


plan to merge the two companies ex 
pressed the belief that it would be con 
summated prior to Jan. 1, 1925 The 
home offices will continue in St. Louis, 


but it will be necessary to obtain larger 


quarters than now used by the Inter 
national Life 
amount of insurance who stated that 


minor com 


he had been treated only for 


i plaints. After the insured’s death, which 
| occurred a few months later, from can 
| 

|cer of the stomach, an investigation 
| 


| showed that before applying for the in 
treated for several 

trouble If the 
nature of the 


surance he had been 
|} months for 


|} company had 


stomach 
known the 


i treatments he had been receiving, it 
| would have been disclosed that there 
i was a possible cancerous condition of 
the stomach, but as the company relied 


upon the correctness of his ‘statement, 
it could not consistently refuse payment 
Many cases of this sort 
tor getting 


upon his death 
irise, showing the necessity 
full information 


Old Policies Bring Difficulties 


Formerly, all statements and answers 
in an application were made warranties, 
but the modern policy does not make 
them so, but merely representations 
This means that an untrue statement to 
be available as a defense must be mate- 
rial to the risk. In the early days, the 
policies of all companies were so writ- 
ten as to beneficiary as to cause no end 
of trouble, and these old policies some 


| times cause a great deal of trouble even | 


LIFE INSURANCE 


EDITION 


LAUNCH FIRE COMPANY 


TRAVELERS’ NEW SUBSIDIARY 
Same Directors and Officers Elected as 
Now Control Affairs of Parent 
Company 


HARTFORD, CONN., Oct. 8.—Th« 
lravelers yesterday 
new subsi 


directors of the 
afternoon organized a 


the Travelers’ Fire, to conduct line 
generally permitted to fire insurance 
companies 

The Travelers applied lor and re 
ceived a charter for a fire insurance 


company in 1915. No organization was 
effected and the charter was renewed 
irom time to time. In 1923 a 
ter was granted with more liberal pro 
visions It is under this charter tha 
the company is now organized 
with a capital of $500,000 and a paid 
surplus of $500,000 rhe chief 
holder is the Travelers Insurance Com 
T 

' 

‘ 


new char 


being 


vany—the other stockholders being the 
lirectors. No plans have been made 


to when or in what manner the co 


pany will actively engage in business 
Will Round Out List 

The Travelers with the Travelers In 
demnity Company, a subsidiary orgat 
ized in 1913, is now engaged in writing 
insurance in the following lines \ce 
dent, life, liability, health, automobilk 
steam boiler, compensation, group, bur 
glary, plate glass, aircraft and machin 
ery he charter of the Travelers Fire 
will permit other lines to be writte: 
eupplementing those written by th 
Travelers and the Travelers Indemnit 

The Travelers is the pioneer in ac 
dent insurance, one of the largest li 


companies in the Unite 
non parti 


insurance 
States, the foremost 
pating and group 
writings of workmen's co 
nd liability 


writing 
insurance, and it 
npensatior 


insurance are the largest 


of any During the 60 years 
of its existence, it has built up a splet 
did business and has attached to itsellt 


ich is refi tea 


company 


the valuable patronage w 


in the assets of the two Travelers cor 
panies of $290,000,000 and the premiut 
income ot over $100.000,000 

The directors elected at the meeting 
Tuesday afternoon are the same dire 
tors who serve the Travelers, Willian 
B Clark, Charles (¢ Beach john | 
Way, Edward B. Bennett, Arthur I 
Shipman, Frat cis | Maxwe ll l ous I 
Butler, I Edmund Zacher, Willian 
Bro Smith, Elijah ¢ Johnson, Charles 


L. Spencer, Jr., Charles Hopkins Clark 


I Marsden Hubbard and Daniel G 
Wing 
At the directors’ meeting the follow 
ing oftheers were elected President 
Louis F. Butler; vice-president, Willian 
ProSmith; vice-president and secretary 
L. Edmund Zacher; assistant secretary 
Walter E. Batterson; comptroller, Wil 
liam H. Pye; auditor, ¢ D. Rarey 
cashier, W. R. Slocum 
_-_ 
now in settlement. The claim men want 
to please beneficiary, agent, and com 
pany, but there are times when certain 


formalities of law must be complied 
with, for which the examiner should not 
be blamed When the 
why certain things are 
lieves that the should 


differently, he should 


agent wonders 
require d, or be 
} 


have pec 


write the 


Case 


treated 


claim division for full information, for 
every division in the home office desires 
to cooperate with the agent 


J. P. Sullivan Doing Well 

One of the features of September with 
the Royal Union Life of Des Moine 
was the production of the new branch 
office established at Wichita, Kan., un 
der the management of James P 
formerly manager of the Grea 
State Life. This agency 
first month's operations 
of approximately $300,000. 


van, 
‘ 


celebrated its 


with a volume 


IMPORTANCE OF HOME — 
HYGIENE BROUGHT OUT 


Dr. Oscar Dowling Tells Its 


Bearing on Industrial 
Insurance 


DISCUSS VARIOUS’ RISKS 


Welfare Work and Legislation Have 
Increased Longevity and Efficiency 
of Laboring Classes 


Dr. Oscar the 


State Board of Health of Louisiana, in 


Dowling, secretary of 


in address on “The bearing of home 


hygiene on industrial insurance” before 
the S« Con- 


Industrial Insurers’ 


New 


considering 


uthern 
Orleans this week, said 
the 


insurance to the 


lerence at 
indus- 
the 


that relation of 


hygiene of 


trial 





DR. OSCAR DOWLING 


home, one is influenced by three factors 
the home environment of the individ- 
ual, his native intelligence and the de- 


gree to which it is expanded and en 


riched by education, and his manner of 


living within the home. Dr, Dowling 


discussed these factors as follows: 

“A person is born into an environ- 
ment which, from the social standpoint, 
undesirable. His 
associates and his tastes are in the first 
lace not chosen but forced upon him. 
He is 


is either desirable or 


| 

compelled to accept whatever 
chance and circumstances allot him. 
His character from the earliest child- 


a reflection of his environment, 

1 he will naturally react to the joys 
and vicissitudes of life in accordance 

rewith. He will be either a social fit 
or a social misfit as measured by pres- 
ent day standards. If he ‘tunes in’ he 
will probably get along fairly well, even 
though economically his pathway 
through lite be a thorny one lf he re- 
bels against the social order he will most 
come in contact with the law, 
is society's straight jacket of dis- 


surely 

v h ( h 

senters 
Effect on Industrial Insurance 


“What has this to do with industrial 
insurance, and in what relation do 
hereditary influences stand to it? In 
this relation, let us clearly grasp these 
premises: first, that man represents the 
sum total of all ancestral influences in 
some way; and second, that his natural 
instincts are enhanced or retarded by 
his environment. Therefore, every in- 
dividual contains within himself the po- 
(CONTINUED ON PAGE 11) 
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New Policies 


New and appealing line of 
policies being written. 


Rates exceptionally attrac- 
tive. 


Unusual contracts to 
agents. 


Several splendid agencies 
open in Iowa. 


Write for information. 
Louis H. Koch, President 


NATIONAL 
AMERICAN 


LIFE INSURANCE COMPANY 
Burlington, lowa 














ACTUARIES 








ONALD F. CAMPBELL 
CONSULTING 
ACTUARY 


160 N. La Salle St. 
Telephone State 7298 


CHICAGO, ILL. 








A. GLOVER & CO. 








OHNE. HIGDON ( Actuaries & Examiners 


OHNC. HIGDON ) $*° Ly 








RANK J. HAIGHT 
CONSULTING 
ACTUARY 
$16-813 Hume-Mansur Bldg. 
INDIANAPOLIS 
Hubbell Bldg. DES MOINES, IOWA 








DERIC S. WITHINGTON 

CONSULTING AETSARY 
948-949 Insurance Excha: 
Tel. Walnut 3761 DES Mi 








J. McCOMB 
° COUNSELOR AT LAW 
CONSULTING ACTUARY 
Premiums, Reserves, Surrender Val- 
ues, etc, Calculated. Valuations 
and Examinations Made. Policies 
and all Life Insurance Forms Pre- 
The Law of Insurance « 


pecialt x 
Colcord bids. OKLAHOMA CITY 








H. NITCHIE 
° ACTUARY 
1523 Association BI 19S. La Salle St 
Telephone State . CHICAGO 








ULIAN C. HARVEY 
CONSULTING ACTUARY 
Chemical Building ST. LOUIS MO. 




















COMPANY WILL EXPAND 


PLAN OF WESTERN RESERVE 


Gaylord Davidson Has Been Chosen 
As Agency Manager of the Muncie, 
Ind. Life Company 


Gaylord Davidson has assumed the 
agency managership of the Western 
Reserve Life at Muncie, Ind. His 
agency development record in the past 
gives ample assurance that the officials 
of the Western Reserve have entered 
upon a program of constructive and 
conservative agency development which 
will primarily be restricted to Indiana 
with normal development of Ohio, the 
two states in which the company is now 
operating. 

Mr. Davidson's record as a company 
builder? and personal producer, espe- 
cially with the Life of 
Roanoke, Va., in company 


Shenandoah 
giving 


that 





GAYLORD DAVIDSON 


very wide publicity and agency develop- 
ment is well known throughout insur- 
ance circles. His success in general in 
life insurance activities, coupled with his 
publicity achievements along similar 
lines is also of wide public record. 


Official Personnel 


The election of J. D. Miltenberger as 
treasurer of the company to succeed the 
late Dr. D. A. McLain was a very for- 
tunate addition to the official strength. 


The entire personnel of the officers and parties known as the “Democans” and | 
board of directors covers men of high | the “Repocrats.” Mr. Tuttle the Cleve- 
character and financial standing in In- | Jand manager, is the “Democan” candi- 
diana. The president, J. H. Leffler, an | rate for president of the “Midland Re- 
associate of J. D, Miltenberger, is a) public,” while Mr. Marshall, manager 
man of very conservative ideals. The | at Lima. O., is the candidate on the 
secretary, John W. Dragoo, is well | “Repocrat” ticket. Bulletins are issued 
known to life insurance circles as_@| weekly showing the standing of each 


man of ability and strong ch-~--ter. H. 
H. Orr, attorney, is a young man of 
brilliant attainments and will bring to 
the organization the strength of youth 
and wise counsel in progressive ideas. 
Two of the most valued members of the 
official family are J. L. Kimbrough and 
P. W. McAbee, known nationally as 
men of affairs in manufacturing and 
commerce. As successful young busi- 
ness men that are typical of the youth 
and vision of the company. 

Dr. L. L. Ball, one of the five world 
known Ball brothers is the very highly 
honored medical director and has as his 
associate Dr. Earl S. Green, a_ well 
known practitioner of the city. Another 
valued member of the board is C. L. 
Kirk, head of the Indianapolis Gas Com- 


pany. The other members of the board 
are M. A. Cunningham, Eli Hoover and 
C: O. Prutzman, all being dependable 
and reliable citizens and business men. 


The company has not attempted to 
build an agency force or a volume of 
business through spectacular methods, 
but has gone along in a quiet and con- 


servative way adding to its financial 


| wright, 





‘HOLD BIG ‘CONVENTION 


-_— 


OLD LINE AGENTS IN RALLY 


Milwaukee Company Held Annual | 


Meeting for Star Leaders Club at 
Home Office 


MILWAUKEE, WIS., Oct. 7.— 
About 140 agents, the largest number 


in company history, were present at 
the annual Star Leader’s club and 
agents’ rally of the Old Line Life of 


this city, Oct. 6-7. The gathering was 
by far the most successful ever staged 
by the local health and accident and 
life company, according to officials. 
Monday was given over to the Star 
Leaders Club, an organization of high- 
power producers of the company, and 
to the annual banquet and theatre party 
in the evening. The star salesmen held 
their sessions in the Gold Room of the 
hotel on Monday afternoon and the din- 
ner was held in the same room Monday 
at 6 p. m. 

J. L. Fox, general agent for the com- 
pany at Fond du Lac, Wis., succeeds J. 


P. Wolf in the presidencv of the Star 
Leaders Club and was installed with 
other new and re-named officers in an 
elaborate afternoon ceremony. An- 


thony Olinger, district manager at Wau- 
kesha, Wis., retains the vice-presidency 
of the club while G. J. Hansen, Mil- 
waukee, general agent, succeeds J. J. 
Hofman as second vice-president. L. 
C. Cortwright, actuary of the company 


remains as secretary-treasurer of the 
club. 
One hundred percent attendance of 


delegates was obtained for the Monday 
night banquet at which C. M. Cart- 
managing editor of the Na- 
tional Underwriter of Chicago, was the 
principal speaker. Anthony Olinger led 
the assemblage in community singing. | 
Following the banquet the delegates ad- | 
journed to the Palace Theatre where 


|they were entertained as guests of the 


company. 

Tuesday was devoted entirely to busi- | 
ness with addresses by President Fry 
and W. E. Bilheimer of St. Louis in 
the morning and discussions led by | 
Secretary-treasurer John E. Reilly in the | 
afternoon. Discussions were on a “Iree- | 
for-all” basis and brought forth a world 
of excellent suggestions from the dele- 
gates. 


Democans and Repocrats 


The Midland Mutual Life, of Colum- 
bus, O., is putting on a unique contest 
during September and October. The 


agency force is divided into two political 


candidate. Each dollar of completed 


business counts one vote. 


able lead over his opponent. 
sult of 
written amounted to $1,500,000, a gain 


of over 90 per cent as compared with | 
The Midland Mutual | 


September, 1923. 
has written more than $11,000,000 the 
first nine months of this year, a gain 
of 15 per cent over the 1923 business for 


the same period. 


standing and agency growth. The of- 
ficials feel now that it is time for the 


company to take a little more advanced | 


stand in agency development especially 
in Indiana. It is believed that Mr. Dav- 
idson’s ability along the lines of agency 
building will be helpful to that extent. 

As an example of the company’s con- 
servative and commendable financial 
policy the purchase of the present home 
office building is cited. The property 
has very greatly increased in value and 
is earning net 6 percent, a remarkable 
showing. 


At no time | 
has either candidate had any consider- 
As a re- | 
this contest the total business | 


PUBLIC LIFE HEARING 





|'CLOVER WINS IN FIRST ROUND 


Master-in-Chancery Holds Election in 
Order and Recommends Dis- 
missal of Suit 


| The master in chancery of the circuit 
court of Cook county concluded his 
hearing of the injunction proceedings 
brought against a group of stockholders 
of the Public Life of Chicago, headed 
| by Alfred Clover, and the case now goes 
| before the court for the final hearing 
next week. The master has held that 
there is no cause for the injunction 
brought by the objecting group of stock- 
holders and that the election of direc- 
{tors and fficers which has been called 
and postponed several times is now 
in order. While the court will review 
the proceedings, it will very likely fol- 
low the findings of the master. As a 
result, the stockholders of the Public 
Life have again postponed the election 
meeting, which was established to be 
held Wednesday, the meeting now be- 
ing scheduled for Friday, Oct. 17. At 
|this time the reorganization plans 
!which have been worked out by the 
stockholders will be effected and a new 
board of directors and officers elected. 

At the concluding hearing by the 
master in chancery, the latter expressed 
himself strongly in connection with 
some of the activities of a number of 
He lifted 48 conclu- 





| 


| the stockholders. 
| sions, giving particular mention to cer- 
| tain irregularities in the election held 
| last February, and finally holding that 
|the complaint did not sustain the alle- 
| gations of their bill. The master finally 
| stated, “I further find that there was 
| so much fraud, irregularly in the count- 
ing of ballots, changing of ballots, and 
depriving stockholders of the right to 
| vte, that the entire election is a nullity 
| and should be so held. I further find 
|that under the statute of IIlinois, the 
| stockholders of a corporation have the 
authority to elect directors at a special 
| meeting when prperly called, where at 
|the annual meeting of the stockholders, 
no directors were legally elected. I 
|herefore find that the equities in this 
cause are not with the complainant and 
|I recommend that the bill be dismissed 
| for want of equity at the complainant's 
cost.” 





SEES CONQUEST OF DISEASE 


Dr. Lee K. Frankel of Metropolitan Life 
Predicts Near-Millenium in 
National Health 


Dr. Lee K. Frankel, vice-president of 
the Metropolitan Life, speaking at a 
conference on social work in Milwaukee 
last week, declared that “the day is com- 
ing when science will have conquered 
all of the diseases of the human fam- 
ily. Already it is possible to foretell 
the eradication of tuberculosis, malaria, 
diphtheria, scarlet fever, smallpox, 
measles, and even cancer. Why not be- 
lieve in the ultimate elimination of these 
scourges?” 

Dr. Frankel also ventured the opinion 
that if medical science progresses dur- 
ing the next 50 years as rapidly as in 
the half century gone by, the span ol 
human life will be lengthened to 100 
|years. Within the next ten years, he 

aid, the average of longevity will have 


| been increased from 55 to 56 years. 
He advised that all persons should 
have periodical physical examinations. 


He said no machine is so neglected as 


the human machine. Health depart- 
ments should arrange to make these 
|examinations. Vaccination should be 


submitted to by all persons, the doctor 
said, and he deplored the movement 
against inoculation. He predicted that 
if there is not more vaccination in the 
next five years, the deaths from a re 
crudescence of smallpox would be 
‘ appalling. 
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Home Office: 


Assets’ - . 





Muskogee, Okla., February 7, 1924 

Bankers Life Insurance Company, 
Lincoln, Nebraska 

| Gentlemen: Your State Agent, Mr. J. L. Wylie, has handed me your draft for 
| $1,820.30 in settlement of the cash value of my maturing policy No. 14583 in your com 
| pany, twenty payment life. 
| 
| 
| 


I am very well pleased with this settlement since I have paid in: $1,382.60 in twenty 
vears; have had $2,500.00 protection for twenty years for nothing and now you pay me 
in cash $1,820.30, being $427.70 more than I have paid in 


I wish I had taken $5,000.00 instead of $2,500.00 as I could greatly appreciate the 
difference in settlement at this time. I want to say that I believe in insurance, having 
taken out $20,000 additional insurance two years ago as an investment for my surplus 
earnings at that time. 
ommend your good company to any one needing protect 

Very truly yours, 


| 
I will be glad to re 
JAMES H. SHOUSI 





If interested consult one of our agents 








BANKERS LIFE INSURANCE 
OF NEBRASKA 


COMPANY 


Lincoln, Nebraska 


$24,000,000.00 


TWENTY PAYMENT LIFE POLICY 
DEFERRED DIVIDEND 
TWENTY YEAR SETTLEMENT 
Matured in the 


OLD LINE BANKERS LIFE INSURANCE 
COMPANY 


of Lincoln, Nebraska 





Name of insured.......... James H. Shouse 
OS EET OP Muskogee, Okla. 
Amount of policy................ $2,500.00 
Total premiums paid............. 1,392.60 


SETTLEMENT 
Total cash paid Mr. Shouse....... $1,820.30 


And twenty years insurance for nothing. 


or write 


| Old Line Bankers Life Insurance Co. of Nebraska, 14th and N Streets, Lincoln, Nebr. 
| 

















Story of the INTER-SOUTHERN LIFE 


THE SENIOR ORDER 


Salesmanship! Selling! That's the thing. Energy vies 
with ability. Beauty, refinement, honesty and sobriety 
meet and shake hands. We of the executive staff will 
take a demit in every other order if we could truly and 
worthily join THE JUNIOR ORDER OF SALES- 
MEN. 


You know now what we think of the men who have 
made all of our companies great. Every good company 
requires salesmen, from president to janitor. if we have 
that, the company is invincible. Without it, any com- 
pany is ordinary. A chain is only as strong as its weak 
ect link. 


A great many of us think we belong to the senior 
order of salesmen. We may or we may not. Executives 


of the various companies, financial, industrial and com- 
mercial, should be good salesmen. No company can 
have a good junior order unless it has a good senior 
order. The Senior Order has to prepare the articles, 
render the service, furnish the plans, formulate, diagnose, 
survey, school, and as George Ade would say, “Step on 
the gas.” Find a company with a good executive sales 
force and it will be a company with a good sales force 
in the field. While the executive sales force is rather 
dificult to locate, as it is a “foxy” old set often dis- 
claiming knowledge of selling, yet it must be there or 
some of our great successes would have been failures. 
Salesmanship as a High Art finds its best expression in 
life insurance. As for ourselves we frankly admit that 
salesmanship made our 


STATEMENT OF PROGRESS 





Total 

Admitted 

Jan. 1 Assets 
tn Citntietenwne $ 326,508.78 
tl. scvgtiathkaseanctes 1,719,228.64 
rrr 4,506,612.89 
5 ‘ ae 4,664,170.30 
INTRR: SOUTHER LIFE BULDING. 1920 II «= Saseaerse 
Se eR ee 6,143,069.31 
ee 6,873,447.45 
SE See ee 7,371,274.27 
eee a ee 10,464,497.66 
1924 (Aug.) 11,100,000.00 


Reserve and 

Insurance Surplus to 
in Force Policyholders 
$ 3,182,597.00 $ 271,952.37 
15,088,585.00 930,680.98 
36,260,222.00 4,396,139.55 
37,000,000.00 4,542,698.10 
37,800,000.00 4,803,670.12 
45,569,851.00 5,386,694.08 
57,901,271.00 6,045,958.52 
59,204,201.00 6,773,280.06 
62,591,398.00 7,332,928.21 
88,502,568.00 10,391,747.71 
93,500,000.00 10,620,000.00 


INTER-SOUTHERN LIFE INSURANCE COMPANY 


Eighteenth Year JAMES R. DUFFIN, President 


LOUISVILLE, KENTUCKY 


IS A GOOD COMPANY 

















C4 PMA SOIL FOO 










You'll find Service 


Where the Heart is ! 

















H. A. HOPF & 
COMPANY 


MANAGEMENT ENGINEERS 


Specializing in Advisory Work for 
Insurance Companies 


Equipment Standardization 
Personnel © Modern Office Planning 


Organization 


Methods 


Main Office—40 Rector St., New York 
Western Office—327 S. La Salle St., Chicago 

















Seven Years of Steady Progress 


The International Life and Trust now wants a representative in your 
district. It is an old line legal reserve company with a record to be proud of. 
To represent this dependable company is to represent a pillar of safety in the 
life insurance business. You are assured of a maximum degree of intelligent 
co-operation. Write us at once for an agency. We have the means of assur- 
ing you of a successful career in the life insurance business. 


International Life & Trust Company 
MOLINE, ILLINOIS 


J.O. LAUGMAN, President DR. ANDREW JOHNSON, Secretary and Medical Director 








THE OLD LINE 
CEDAR RAPIDS LIFE INSURANCE CO. 


A GOOD WESTERN COMPANY 


Jigihe Up-To-Date Policies Liberal Contracts 
Iowa, South Dakota, Minnesota, Nebraska 


Te) 7" 








Incorporated 1871 


Life Insurance Company of Virginia 


RICHMOND, VIRGINIA 


Issues the most liberal forms of ORDINARY Policies from $1,000.00 to 
$50,000.00 with premiums payable annually, semi-annually or quarterly, 
and INDUSTRIAL Policies from $12.50 to $1,000.00 with premiums pay- 


able weekly. 
JOHN G. WALKER, President 











BROADEN THE PLAN 


Political Parties in Britain Favor 
Extension of Social Insur- 
ance Program 


SEEKING A BLANKET FORM 


Want to Protect the Working Man 
Against the Various Hazards 
He Encounters 


BY UNIVERSAL TRADE PRESS 
SYNDICATE 
LONDON, ENG., Sept. 24.—Increas- 


ing attention is being given in insurance 
the United to the 
all-round insurance 
At present, what 


circles in Kingdom 
idea of an “social” 


for the operative. are 
named as the working-classes, 
may to First, 


there is unemployment, which is partic- 


curiously 


be said run five risks. 


ularly widespread at present, there being 
about 1,250,000 out-of-work. Then there 
is the risk of accident arising through the 
occupation the worker. 
Next comes sickness not arising out of 
the employment followed. We can take 
next old age and the necessity pro- 
viding against it. Finally, and possibly 
of most importance, there is the neces- 
sity for the worker to make provision 
lest his untimely death should leave his 
dependents unprovided for. 


followed by 


ior 


How Risks Are Covered 


The unemployment risk is covered 
by an official scheme of the Govern- 
ment, the fund on which this functions 
being fed in tripartite fashion by stated 
contributions from the employer, the 
operative and the public treasury. Acci- 
dents of occupation are covered by the 
employer insuring with an _ insurance 
company to cover the risks of accident 
to his operatives. Sickness may or may 
not be covered by the operative himself 
If he is prudent, he joins a “friendly 
society” or sickness club paying to its 
funds a weekly amount and receiving 
so much per week benefit while sick. 
In most occupations he can also come 
in under the state insurance scheme, 
which functions through the “friendly 
societies,” all private enterprises, the 
government from its central fund ar- 
ranging for the payment to doctors in 
every district for their services to the 
sick. The fifth point of life or endow- 
ment insurance is left to what are known 
as the “industrial” companies, which 
issue policies against weekly payments 


Say Collection Cost Is High 


Now, as far as private enterprise en- 
ters into the matter some the poli- 
ticians here, socialistic in their views, 


ot 


claim there is a great waste of money. 
They declare an insurance company col- 
lecting its premiums by weekly pay- 
ments has to maintain a large staff of 
collectors and cannot give the corre- 
sponding benefits which would be, ob- 
tainable for the equivalent premium if 
the latter were collected once a year- 


or even quarterly. Most industrial com- 
panies earn a high rate of nrofit and with 
their high cost of administration the in 
sured suffer in reduced benefits, accord- 
ing to these politicians. 


All Parties Favor Program 


Now, a plank in the political programs 
of all parties is the extension of insur- 
ance facilities for the masses. Liberals, 
Conservatives and Labor are all pledged 
to develop insurance for the worker 
Labor, now in power, has in fact a 
scheme under consideration whereby 
widows with young children would re- 
ceive a pension, though the necessary 
funds would be obtained direct from the 


treasury at an estimated cost of £20,- 
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000,000 per annum. Thus, with the 
creased attention being given to this 
matter it seems certain that sooner 
later an attempt will be made to collect 
all insurances which are a necessity to 
the worker under one heading. 

Would Meet Stern Opposition 


A comprehensive scheme of the kind 
would encounter fierce opposition from 
industrial insurance companiesg friendly 
societies, and benefit clubs, it is certain, 
but it is possible that the government 
of the day might use them as the 
machinery for dealing with such insur 
ances and by eventually amalgamating 
them reduce expenses of administration 
to a minimum. The blanket policy 
which become so popular of late 
vears amongst householders, throug! 
covering all risks that the home of the 
average citizen may run, is an indicatior 


lirst 


has 


of what can be done and before many 
years pass we may see each operative 
compulsorily covered by a blanket pol- 


icy assuring him against risks of occu 


pation, sickness unemployment ol 
age, death, and providing for a certair 
sum payable per annum to his widow 
and children if he should leave these un- 


provide d ior. 


CHANGES BY PHOENIX MUTUAL 
M. Clark Terrill, Agency Secretary, 
Made Assistant Secretary—Whit- 
more Assistant Agency Manager 





At a special meeting of the directors 
the Phoenix Mutual Life last week, 
M. Clark Terrill, for several years 
agency secretary of the company, was 
elected an assistant secretary. Mr. Ter- 
rill graduated from Yale in 1909, and 
entered the Phoenix Mutual immediately 
after graduation, joining the publicity 
and educational department. He was 
appointed agency secretary in June, 
1918, and has built a department in the 
company’s affairs which is one of the 
most valued assets of the field force in 
the way of service rendered to the sales 
men. 
James 
assistant 
meeting. 


of 


A. Whitmore was appointed 
agency manager at the same 
Mr. Whitmore is a graduat 


of Northwestern university. For man) 
vears he was associate secretary of the 
international committee of the Y. M. ( 


\. During the war he assisted the lat 
George W. Perkins as a member of the 
war work council and spent much 
time in Europe. Immediately after the 
close of the war, Mr. Whitmore entered 
the life insurance business, and in June, 
1921, he became general agent in New 
York City for the Home Life. He has 
a large personal clientele and is among 
the largest personal writers in the cit 
He has been very successful in organi 
zation work. 


Canadian Superintendents to Meet 


TORONTO, ONT., Oct. 7.—The an 
nual conference of the Association ol 
Superintendents of Insurance of th 
Provinces of Canada will be held here 
Oct. 21-24 and an especially strong pro- 
gram, covering all branches of the busi- 
ness, will be carried out. All meetings 
will be open to insurance interests 1 
the public, except that of Thursday af- 
ternoon, when the election and conter 
ence business will be transacted. The 
meetings will be held in the Parliament 
building in Toronto. One day will be 
i when the 


given over to hre prevention, 

program will be in charge of the Ass¢ 
ciation of Canadian Fire Marshals 
Premier Ferguson of Ontario will wel 
come the guests, after which J. P 
Dougherty of British Columbia, pres! 
dent, will give his annual address Tine 
balance of the first day will largely }« 
taken with committee reports. On the 
second day James V. Barry, vice-pres! 
dent of the Metropolitan’ Lefe will 
speak on “The Model Life Insurance 
Act” and Wesley E. Monk, Massachu 


commissioner 
Automobile 


will speal 
Insur 


setts Insurance 


on “7 ompulsory 

ance.” The annual dinner will be held 
in the evening. The remainder of the 
week's program will be consideration 
of the various committee reports 
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FEW RESTRICTIONS ON 
ISSUE OF DISABILITY 


Companies Not Generally Appre- 
hensive of This Ques- 
tion as Yet 


NO STRICT REQUIREMENTS 


No Evidence That Over-Insurance Is 
Feared by Companies Writing 
This Clause 


NEW YORK, Oct. 9 \ review oi 
requirements of a number of life 
pamies reveals that the question of 

er-insurance on the total and permat 
disability clause has not become 

blem somé of the « 
isk any questions in the application 
guard against over insurance and 
of them makes any very strict re 
rements. Some of the requirements 

as tollows 

. 

\ statement by the applicant as to 
a statement by the applicant 

s to the amount of accident and healt 

carried; a statement as to the 
mount of permanent disability insur- 
e carried in connection with life in 

nee; or a statement by the agent es 
timating the income of the applicant 
No Definite Plan 


his mcome, 


No company makes all of these re 
irements Only one company, that 
located in the west, makes the require 
nent that the applicant state his own 
ncome. Some companies ask no ques 
ns at all and one requires only the 
umount of accident and heatth insurance 
irried in that company 
Phere is no doubt some possibility of 
ver-Insurance on permanent disability 
Vhile this might not result in fake 
laims it would most certainly result in 
lingering. Any disabled man who is 
ble to make more money by remaining 
1 condition of permanent disable 
nt than by recoverine and going to 
rk is very apt to remain disabled 
Most of the companies feel that it 
uld be asking too much to require the 
plicant to declare his own income 
hey ask the agent to make an estimate 
find out as mucl 
e inspection reports required on each 


ca 


as possible through 


nt 
Not Classed With H. & A, 

Som companies teel that there 1s 
tle conection between the ordinary ac 


cident and health policy and permanent 
bilitv. One is of a sort of temporary 
sabilitv and the other is to cover pet 
ent disability However the grow 

ng liberality of the disability clause 


the many non-cancellable and lite 
; } 
Hie 


emnit iccident and alth policies 

re being issued todav are bringing 

ese coverages closer together. and are 
casin the danger or bad claims. 


APPLY FOR FIFTEEN MILLION 


Leo Thomas of Detroit Makes Record 


Sale to Book Brothers of That 
City 


DETROIT, MICH., Oct. 8.—Lite in 
nee tor $15,000,000 or the limit 
hle in every American, Canadiat 

Eurepean company, has been applied 
n the lives of J Burgess Book, wi 
lent Herbert \ Book, vice-presi 

nd Frank P. Book, secretary 
rer of the Development Corpora 
Detroit Already $7,000,000 has 


issued and more 1s coming in 


} 


he Book brothers, all voung men, 
IKdest 34 and the voungest 29, have 
wonderful record in the develop 


of Washington boulevard in the 


LIFE INSURANCE EDITION 


heart of downtown Detroit, within the 
past seven years, with properties worth 
$21,000,000 completed and $6,000,000 un 
ler construction, 

rhe corporation is beneficiary in the 
najor part of the line placed, some 
being personal insurance So 
ar 36 policies in 40 companies have 
! n received, the largest 
$445,000. 

Leo Thomas of Detroit, one of the 


writers in the country put 


being lor 


biggest 
through the sale. 


COMMITTEE REPORTS 
ON SERVICE! BUREAU 


(CONTINUED FROM PAGE 2) 


adequately and _ properly financed 
Monev that is received from tims to 
time has come in relatively small 
imounts 


Expense in Development 


President Simmons believes that if 
e overhead can be put on a reasonable 
asis, Which can be done with the proper 
ipport ot the Convention companies, 
the bureau should be in a positior 
begin making repayments of its obli 
gations some time within the next year, 
or two vears at the latest. He asserts 
that today it is compelled to spend a 
great deal of money in developing its 
inspection business. For this year this 


expense will amount to not less tl 


$10,000, being salaries and expenses 11 
connection with the sale of the service 

President Simmons declared that one 
of the weaknesses of the bureau has 
been his inability to keep in as close 


touch with the P 
He states that if he is to continue as 
president, it will be necessary that the 
executive headquarters be in New Or- 
lcans, where he can give it his personal 





attentior His thought is to divide 
company into sections, with Mr. Ga 
loway as secretary in general charge of 


all sections 
Would Have Division Managers 
Fisher Simmons will be operating 
manager of the southern division and 
H. F. Cary manager of the western divi 


S101 The cashier's othce, cler 


T RB. CiGec 
he said, would be moved to New Or 
leans and all accounts would be paid 
from ther If the activities of the 


bureau should be handled from Chicag« 
l’resident Simmons thinks the president 
should be located in that city 

rhe operating deficit of the Americar 
Service Bureau is about $50,000 


Proposal Will Be Made 


Chairman Stevens raises the question 
with President Simmons of the Service 
Bureau that in the event that 
mons and his associates were given the 
opportunity to take over the American 
Service B reau aS a private enterpris¢ 
what would be the term 
ment to the Convention and the Cor 
vention companies for such sums as may 
have been loaned or advanced 

President Simmons said that he will 


1 
l 





need to consult with some of his friends 
with who he has already discussed ‘ 
plan, but states that at the time of the 
meeting in New Orleans he will have a 
definite proposal to submit, in case the 


Convention should decide that the bu 


reau best be managed as a private 
stitution. 

As of Aug. 1, the balan sheet s] ws 
ssets of $122,700. The liabilities show 
notes payable to American Life Conver 
tion companies imounting t 30,17 
Notes to the American Lite (¢ nvention 
amount to $47,000, advance subscriptions 


by companies amount to $34,059. Among 
the fixed liabilities is $30,000 for pur 


chase of rights, franchises and inter 
ests of the Hooper-Holmes Bureau 
The deficit as of July 1 amounted t 


S46.285 


Richard W. Buntin, for many years 


onnected with the home offic igencey 


suddenly at his home in West Newton 
Mass., this week, aged 59 years He is 
survived by a widow, one daughter and 


one son 


~ 





To a Young 


LIFE INSURANCE MAN 
On the Way Up 


HE man to whom this advertisement is addressed is 
not looking for a job. He probably has one. But 
he is looking for an opportunity. 


He has his feet on the ground and knows the value 
of time well applied He realizes the future to be 
carved out for himself through the medium of the 
right company tie, coupled with the proper sort of 
help in getting started Above all, he has a clean 
record and knows the meaning of team work 

He is 25 to 35 years of age and married (though 
this last is not imperative He has had a success 
ful experience in pers@nal production If he has 
assisted in finding and training men new to the 


business, so much the better 





If this man is you, write to the address below. If we can 
not point the way to increasing your personal income, we 
will not encourage you further. Our organization is given 
a fine reputation by those who really know and our past 
record speaks for itself. 


Make your first letter tell the whole story. General Agency 
opportunities are now open in Ohio, Pennsylvania, Michi- 
gan, Indiana, Illinois, West Virginia and Kentucky. 
Address in confidence: 


H. M. MOORE, Vice-President 


THE CLEVELAND LIFE 
INSURANCE COMPANY 


WM. H. HUNT, President 


Home Offices Cleveland, Ohio 








A Policy You Can Sell | 


A $5,000 Policy In THE UNITED LIFE 
and ACCIDENT INSURANCE COMPANY 


PAYS 


$5,000, the face of the from certain SPECIFIED 
policy in case of death ACCIDENTS. 


f y . 
panocdimmens $50 PER WEEK, direct 
$10,000, or DOUBLE to the insured, in case of 


the face of the policy, in total disability as a result 
case of death from any of accidental injury, for 


ACCIDENT. a period not to exceed 52 
$15,000, or THREE weeks; and after that $25 
TIMES the face of the PER WEEK throughout 
policy in case of death the period of disability. 


A Sound, Conservative 
New England Institution 


United Life and Accident Insurance 
Company 


Home Office, United Life Bldg. 
Concord, N. H. 
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A POLICY 
YOU CAN SELL 
WITH PROFIT 


* No, this is not an invitation for you to 
leave your own company, but just a sugges- 
tion to make your time yield more profits 

under our plan of improved brokerage service in 
branch offices. 


The Champion Income Accident policy is just one of 
the liberal, up-to-the-minute accident policies offered 
by us—it is a silent partner to the man dependent 
upon his efforts for his income and appeals to every 
prospect. 

This policy with its distinctive provisions is indicative 
of the progressive spirit inherent in all lines of pro- 
tection offered by this company—Life, Accident, 
Health, and Group. Under our plan you can place 
with us profitably (because all commissions on such 
business placed with us belong to the broker) business 
in the following lines: 














Accident Insurance 
—accident, health, and income accident 


Group Insurance 
—life, accident and sickness 


Life Insurance 
—substandard and surplus business 


What Our Branch Office Service Means to You 


Extremely liberal first year commissions and 9 guaranteed non- 
forfeitable renewals, on all life business you place with us re- 
gardless of volume. 

Awards and honors on same basis as offered to our regular agents 
—in 1925 a trip to Cuba at our expense is open to you. 

Expert advice and assistance on surplus and substandard life, 
accident, and group insurance. 

Business handled either on a contract or a one-case agreement 
basis. 


Prompt action and liberal underwriting rules. 


Write us for Further Details 
MISSOURI STATE LIFE INSURANCE CO. 


HOME OFFICE, SAINT LOUIS M. E. SINGLETON, President 
LIFE ~ ACCIDENT ~ HEALTH ~ GROUP 
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MANAGERS IN MEETING 


HOLD CANADIAN CONVENTION 


Nearly 200 Metropolitan Life Managers 
Gather at Ottawa—Haley Fiske 
Presides 


OTTAWA, ONT., Oct. 7.—Closs 
200 managers of the different depart 
ments of the Metropolitan Life from all 
parts of Canada and from New \ 
met in conference here last week to « 
cuss affairs in connection with the 
Canadian branch of the company. 

The conference was presided over 
President Haley Fiske and Dr. D 
Armstrong, head of the New York wel 
fare department. The visitors were wel 
comed by A. F. C. Fiske, manager ot 
the Canadian head office. Addresses 
were also delivered, dealing with the 
changes which had been made in Canada 
since the Canadian office was transferred 
from New York, by J. B. Woodstock 
superintendent of agencies for the west 
ern district; Capt. J. Jones, sales maz 
ager of the group department, and 
George Allen, supervisor of agencies o! 
the western district 


Big Banquet Held 


Che convention was concluded wit! 
banquet at which many prominent citi 
zens were present, together with the 
heads of divisions of the Canadian head 
othce staff Haley Fiske presided and 
described the various activities of the 
institution, referring particularly to those 
in the Dominion. Other speakers, wl 
eulogized the attitude adopted by 
company were James Murdock, ministe: 
of labor: Charles Murphy, Postmaster 
general, and G. D. Finlayson, superin 
tendent of insurance for Canada. 


+} 
‘ 


WAS FROMINENT GATHERING 


Chicago Agency of Mutual Benefit Life 
Pays Honcr to President Jokn 
R. Hardin. 


\ luncheon was held by the Chicag 
agency ot the Mutual Benefit Life Mor 
dav at the Morrison hotel in honor « 
President John R. Hardin and Superi 


tendent of Agents Oliver Thurma: 


who were in the city At the presi 
dent's table were Moses R Forgan, 
mresident of the Greenebaum Banking & 


rust Company; Isaac Miller Hamiltor 
president of the Federal Life; Charles 
R. Holden, attorney and vice-president 
of the Union Trust Company; Dr 
Walter A. Jaquith, vice-president an 
medical director of the National Lite « 
U.S. A.;: William A. McAndrews, sup 
erintendent of Schools of Chicago; Cor 
rad A. Foffenhausen, a prominent law 
and director of the State Bank o 
Evanston: Arthur Reynolds, president 
of the Continental & Commercial Bank 
Rev. Frederick L. Shannon; Henry | 
Stearne, attorney: John \\ Scott, ot 
Carson Pirie & Scott; and Peter M 
Farrell, president of Philipsborn Mail 
Order House Many other equall 
prominent men were present 
In the evening a banquet was held tor 
the agents, at which 120 agents and 
their wives were present 


Report Michigan Business 


Che annual report of Insurance Cé 
missioner Hands of Michigan, filed with 
the governor last week, shows an 
crease of over $100,000,000 in life insur 
ance business The new paid f 
business in 1923 totalled $343,114,374 1n 
ordinary and $70,857,547 in industrial 
The total of group insurance was $45, 
377,389. Fraternal societies wrote $44, 
771,754 and assessment life associations 
$10,896,987 The department collected 
$1,054,751 in premium taxes on life busi 
ness. The total income of the depart- 
ment represented an increase of $408,021! 
over 1922. The departments expenses 
increased only $12,000 
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RECORD FOR MONTH'S PRODUCTION 
GOES TO E. M. LA PLANT OF WISCONSIN 


HE 
Ti 


iPlant of Sturgeon Bay, \W 
secured 251 a lications in tl 
September previous re 
e dur eg the ‘ th \ 

V. Edmundson of the Birt 

office of American Cet 
inapolis who wrote 209 ¢ 
tions 1 that period | 
er ot the tith epresents 

: Life in his territ« ind 
s has bee one the l 


world’s recor for the 
application 


broken 


ile msurance 


one month was 








s secured 


by Earl 


< whet 


e month 


tr 
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e in May, 1919 In | s ree 
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ds. While attending e Wis s 
e | rin Milwauke late t 
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$500, contains twe ews per 
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t! these Mr LaPlant inse ‘ 
( hy idvertisements telling the 
ers it he was out tor a world’s 
l ar calling upon thefn t u 
ly ddition to newspapers, he used 
IIs nnouncing that a Door 
] was out tor iwor d's re« T 
sking tor help 
So intensive was this advertising cam 
that in all probability, not a single 


unaware ot his ef 
omece < one ¢ ma stre« 
geon Bay contamms a large 
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AMERICAN LIFE 
REINSURANCE CO. 








OFFICES 


DALLAS, Home Office Building 
CHICAGO, 29 S. La Salle St. 





Prompt Service From Both Offices 
Maximum Security to Treaty Holders 








A. C. BIGGER 


President 


Cc. W. SIMPSON 
Medical Director 


FRED D. STRUDELL 


Vice-President 


BERT 


MORTON BIGGER 
Secretary 
H. ZAHNER 


Chicago Manager 








American National Insurance Company 
OF GALVESTON, TEXAS 


Ww. L. MOODY, JR. 
President 


SHEARN MOODY, 


lice-Presiaent 


WwW. J. SHAW, 
Secretary 


FINANCIAL STATEMENT JUNE 30, 1924 


ASSETS 


LIABILITIES 


} Estate © r S$ 1,104,974 nN I ce (Ame : kx 
M we I } I lable, 3 & $15.0 159.00 
Real | ¢ ‘ sa.7 Deat I ses 
( teral I s 2 00 Pr < we st 
ins t I s ( \ l 131,313.00 
s ( s } 1.8146.9 ] 1 de 
RB s 6O.876-° 14 6904.88 
( Bank 141 } M ne I t 215,658.45 
Ss l s D ( Sock . 0 
24,844. \ Fur 
D \ 8 3.54 ry 7.582.98 
at Ur > 3 I 
I s (Ne 76,012.00 s 8.007, 582.98 
\ s $18 3.408 I Lia es $18 408.31 
GAINS MADE DURIN FIRST HALF 1024 
Increase in Ir e¢ in I $16,.722,438.00 
Increase A 1 Assets 1,462,819.82 
I se z secu y I 5,411 


ae ; il rAL PAID POLICYHOLD 
INSURANCE IN FOR ERS SINCE ORGANI ADMITTED ASSETS 

JUNE 30, 1924 ZATION $18 408.31 

$231,759,842.( @ @ 

y I I strial Life & A nt Insurance to Meet the Requirements of Every 

Insur Pers 
HOME OFFICE BUILDING 
Ope t Twent ne States and the Rey lic f Cuba 
Gross Ir ne Averages, $726,612 { M 














DIRECT MAIL ADVERTISING 


by our plan gets 
50,000 definite 
pects every year fo 


salesmen. 


over 
pros- 


r our 


BANKERS LIFE COMPANY 


Des Moines, lowa 


GEO. KUHNS, President 
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We write a complete line of poli- 
cies—age one to sixty-five. We 
have all the modern features of 
life insurance. 


General Agency Openings In 


MICHIGAN: Dowagiac, Hillsdale, Adrian, Jack- 
son, Ann Arbor, Pontiac, Traverse 
City, Bay City. 


OKLAHOMA: Oklahoma City, Enid, Ardmore, 
McAlester, Okmulgee, Guthrie, 
Bartlesville. 


OHIO: Dayton, Cincinnati, Toledo, Cleveland, 


Sandusky. 
INDIANA: Indianapolis, Terre Haute. 


Peoria, 
Joliet, 


[LLINOIS: 


Springfield, Bloomington, 
Decatur, Jacksonville, 
Rockford, Waukegan. 


MISSOURI: St. Louis, Springfield, Joplin, Mo- 
berly, Jefferson City. 


[OWA: Des Moines, Council Bluffs, Sioux City, 
Davenport, Burlington. 


Farmers National Life Insurance 
Company of America 


A. O. Hughes, Vice-President in Charge of Agencies 
3401 South Michigan Avenue Chicago 

















No Sacrifice of Ideals 


More striking results perhaps might have been 
secured through less regard for economy of man 
agement, through a less careful selection of risks, 
through the adoption of other forms of policies, 
through harsh forfeitures imposed upon those who 
are unable to continue their insurance and through 
a less conservative investment policy than has been 
consistently practiced. We, however, take a just 
pride in the size of the Company but a greater pride 
in the knowledge that in the course of 79 vears 
there has been no sacrifice of ideals. 





The 
Mutual Benefit Life Insurance Co. 


Organized 1845 


Newark, New Jersey 
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HAD SALES CONGRESS 


STAGED BY AGENTS IN MAINE 





Over 250 Gathered at Portland for Pro- 
gram of Notable Eastern 
Speakers 


PORTLAND, ME., Oct. 7.—The 
keynote of the fourth annual sales con- 
gress of the Maine Life Underwriters 
Association, held here last week, was 
the need of more and yet more knowl 
edge of the business to the end that 
agents may meet the needs of the in- 
dividual prospect. The addresses and 
discussions throughout the morning and 
afternoon sessions stressed this educa- 
tional feature and the enthusiasm with 
which the subject was received indi- 
cated that the 250 men and women who 
were there to hear will go back to the 
daily grind with a new eagerness and 
enthusiasm and a determination to sell 
life insurance protection “right.” 





Galaxy of Speakers 


Walton L. Crocker, president of the 
John Hancock; Francis O. Ayres, vice 
president of the Metropolitan; Commis- 
sioner W. D. Spencer, Charles C. Gil 
man of the National Life’s Boston of- 
fice, Paul F. Clark, Boston general 
agent of the John Hancock, and Lloyd 
K. Allen, general agent of the Union 
Central at Boston, were the principal 
speakers. “The Heart of the Estate,” 
the appealing playlet which was first 
given at the recent national convention, 
was the feature of the afternoon ses 
sion. Charles Gilman, Lloyd Allen and 
Mrs. Helen McDaniel of Boston and 
Lemuel Soule of Portland their 
parts capably and the comment of the 
local men and women indicated that this 
graphic illustration of the value of pro- 
tection is worth more than the set 
speech and address. 


took 


Business Getting Topics 


The morning session, presided overt 
by 3 Lawrence Day of the Travelers, 
was opened by Freeman M. Grant of 
the Provident Mutual Life, president of 
the Maine Association. ‘‘Four-Minute- 
Men” discussions followed under the 
leadership of D. H. Sayward, Mrs. N. 
H. Libby, Miss L. L. Latham, J. T. 
lavlor, W. H. Lord and H. L. San- 
born 

Speaking on the subject of “Getting 
More Business,” Lloyd Allen of the 
Union Central, suggested that the agent 
should first locate the his 
not getting the business which generally 
fall under three heads: Lack of effort; 
lack of a definite plan, and lack of suf- 
ficient knowledge He gave some val- 
uable points on meeting the two fun- 
damental objections, that the prospect 
doesn’t need insurance and that he can 
not afford it 


causes tor 


Sees Bright Future 


Following the open forum discus 
sions the members had lunch and then 
went immediately into the afternoon ses 
sion, ably presided over by Henry E 
North of the Metropolitan. Paul F. 
Clark of the John Hancock was the first 
speaker and his talk on “Apprentice 
ship” and methods of training the new 
agent was very helpful. He predicted 
that the dav is near when the agent 
who doesn’t consider life insurance a 
profession is doomed to failure. But 
the business is not worthy of the name 
of profession without a definite appren- 
ticeship, he stated Elaborating upon 
the course of training given in his own 
Boston, he mentioned sev 
training used 


agency at 


eral methods ot being 


Daily report cards showing number of 
calls and interviews made by men un- 
der a certain minimum production; 
agency meetings each week: a_ tour 
weeks’ course of reading and lectures 
with a final examination, and an ad- 
vanced reading course for the older 


men. The successful agent must for- 





| vice to our feld torce and t 





| ways willing to cooperate in the work of 
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ever be a student of the business, give 
service everlastingly, back up his com- 
pany and general agent and remember 
always that his biggest asset is time 
President Crocker sketched 

growth of life insurance from a busi 
ness of imperfect beginnings and he 

in suspicion to its present standing as 
an institution of recognized 
force becoming gradually better under- 


stood. 


economi 


Urges Increased Effort 
The last speaker at the afternoon ses 
sion, Vice-President Francis O. Avres 
of the Metropolitan and a man who ! 
addressed countless sales cc 


mneresses 


made a hit by stating that no one 1 
consider himself a graduate of s 
congresses until he has been t 


convention Quoting figurs 
growth of 


Maine 
showing the 
business in the past 60 years, he doubted 
if the field vet realizes the possibilities 
of the business and characterized it 
still in its infancy. In particular he 
stressed the great field opened up 
inheritance tax coverage 


amazing 


which is be- 
coming more and more essential if the 
business man is to save his estate. 

The evening banquet, strictly infor 
mal, was altogether enjovable. Louis 
King of the Mutual Life and the “father 
of the sales congress in Maine,” acted 
as toastmaster. He first introc 
“Charlie” Gilman who told stories 
his usual unique way, mixing in an oc- 
casional case from his business exper 


ence. 
Commissioner Spencer complimented 
the spirit of the agents who in face of 


adverse economic conditions have gone 
out and brought in more business than 
ever. He welcomed criticism of his de- 
partment and stated that he had found 
the Maine agents and the companies al 
f 
the department 
The last speaker, James C. Higgins 
sales manager of the Geo. P. Ide Co 
ot Boston, told some good dialect sto 
ries and recited trom the 
newspaper poets. 


quotations 


Royal Union’s Biggest Month 


Willian Koch, superintendent 
agencies of the Roval Union Life of Des 
Moines, announces that September : 
the greatest month in its histor Dur 


ing that month there was produce 


direct agency writing $4,076,714 
plied for and examined business. Ik 
led all states with $1,272,000 r} 
leading general agency the con 

for the month was Kansas City, 
business totaling $685,000 The } 
Union now has insurance in torce ager 
gating $122.000.000 and assets ot $15 


991316 


PRODUCTION RECORD FOR 
MONTH GOES TO E. M. LAPLANT 
(CONTINUED FROM PAGE 9) 


value from an advertising standpoint 
cannot be measured in terms of mone) 
Besides, it teaches one the lesson 
nothing is impossible to 
life insurance salesman, in the way 
records.” 


Commended by Kingsley 


When President D. P. Kingsley 
New York Life was iniormed of the 
tempt break the record, he watched 


the campaign ot Mi LaPlant with 
terest, and when the record was broken 
dispatched this telegram to hom on Sept 
30 

“Am intormed vou surpassed in S¢ 
tember any record ever made by any | 
insurance agent in number oi | 
tions completed. This ts a greate 


agents than it is to you It is a co 
tribution of a high order because 
man who does in any line of work b 


than any man ever did before puts new 


ette! 


courage into thousands What he 
done, others may do | congratulate \ 
not merely on your individual succes 
but on vour demonstration of what me 


can do - 





Ro 
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IMPORTANCE OF HOME |v teat inthe Unied states 
HYGIENE BROUGHT OUT : 


| 

| 

stupid opposition to beneficent regula- | | 
ion 

| 

| 











Penn Mutual Conventions 


it Its effect on the home must bs 
(CONTINUED FROM PAGE 3) tremendous by ‘comparison with the 


ialities for good or evil acquired or | past conditions which obtained in many 
| tamilies when even one of the membe | : , . 
| was addicted to alcohol, and few fami- | J] At our Eastern Regional Convention in September there 

: ; | Hi s of the laboring class lacked such | [| were twenty-four Field speakers, and anly five Home Offfice. 
to you that such a per- | «as duals They touched almost every phase of salesmanship,—prospect- 
t gathering, income plans, mail plans, approach, closing, in- 


sted from these two sources. If you 


int History Reveals Risk 










































n the dy heritance tax coverage, etc. Star salesmen gave their standard 
Environment Is Important In my opinion it would be of ad sales talks. In brief, there was a comprehensive and intensive 
pe | vantage to you to retain the services |] survey of salesmanship. 
» uit a erson be orn I ) ni ; 
"e+ a a or an investigator whos¢ sok ty : ;: : P k 
ronment which does not allow of | would be to gather important personal This form of Convention is but one evidence of the modern 
other associates than those of the | history data from the neighborhood in | {I method of instructional co-operation between our Home Office 
ts and alleys, sucl ndividual hich the snective whence we | at and Field. , 
( entering the idustries is not alas well as from the employer and the | 
1 risk because he will in all prob- | foreman of the establishment in whic! | We have places for men and women who believe that con- 
y carry th him the traits of dis- lhe works. A voersonsl histary sheet « stant life insurance education is as necessary as constant in- 
est unscrupul sness relia | this sort. containing properly col dustry. 
ty ol nis associates. t defective structed questions, c¢ uld er\ readil 
edity is added to what his environ- | be evaluated by a person equipped with | The Penn Mutual 
nt hac tancht hin oad 2¢ fe 2 re |a knowledge of psvcholog Answers I s 
as taught him, and i ore ; ot I ife Insurance Company 
likely that his condition in life is| Which to the casual reader appear | ]] Philadelphia, Pa. 
ectly attributable to this i ce, he | Quite elevant, convey Information t lladeip am, a. 
doubk < A wy ed ental the practiced mind qualified t inter . Organized 1847 
re t bree disaster if the passessor pret In t son ne intelligence Ie 5 —— oa ee ee ——— 
not fitted for the position which he | fects, fixed ideas the ore rs « 
< S¢ Ss a C 1 wang shiitless epilept id ‘ Ss whit the + + 
p cra ness « m tevet 1 vork himsel 1 - cely 
. edominate endangers not educational status, the ability to asso 
himsel others as well. He is | “ite ideas, good or poor judgment and 
seased person, mentall diseased, a ~~ . his rr — rh Ker , a. . _ : ; : 
il misfit. There are many of these | Uli can be detected. The latter ts im @ If your present opportunities in the life in- 
De ple in he wor d nd —_ iat \ portant pecause a quick refiex respons¢ ° ° ° 
gocgts ie Se wees = itely, Jin time of danger is often the onl; surance business are limited to personal pro- 
( ire on the ncreas¢ nere sec 5 . . a ° . 
checking this increase, and | ™¢ans o! salvation The history ct orig duction, our agency contract will interest you. 
anus ita t< these | COuld be arranged \ trained ] chol ‘ ae ° 
Company that grants these | ogist and analyzed by him. You would | It offers better than general agency opportuni- 
poli s most surely work Se ! ; ! y : ? 
ne against its best interests probably he greatly surprised to learn | ties, vested renewals and low cost insurance. 
: ms conciusions regarding a person | 
Concerned With Majority . . ould otherwis 1 no | ~ . °,° ° ° 
' eee Lie . hom you uld otherwise @ Exceptional opportunities are open in Min- 
n individua with iimited intelli reason to suspect | . . ° . 
sain: ' kaos Te encase narocmee” nesota and Ohio and a few in Wisconsin. 
. oe ! re education and gf ! Study Employment Hazard 
! e conditions., that is, a clean home sor"™e . ’ 1 ’ : 
ecent acting and well behaved associ shen there ts the medical examima- | @ Check up our record. 
t nd relatives, is usually to be re- | "0" OY @ Physician whom every Insur- | 
) ed as at Y e representative . Comp lf caer . bs r | 
sses | or ‘ 1 he 1 a Iie cil i specia 1 Nn ini i 
necess \ to la I hasis n ceé 
tle part in the great scheme o hings, |, — atte eae . i | " 
ssumes his obligations and discharees | **" points which | ve a distinct Me ir- | Nati eonal 
duties indifferently well and passes [178 OP Ue wor oon ed cart “| 
leaving progeny but contributing | ‘S>*°, ““ e-alerts oe 
8 ould throw light on the risk | 
ng new or usetul to humafi knowl- |] *) — bs as in eaten t nsurance Company 
or | mat we fare Hy ger ae de‘ective hearing and sight and distur Home Office, Madison, Wis. 
wrea majority the socia Dallast 
which the intelligentia rests and | inces in the en eevee ee 
ols which the master minds en | ' atin t ucn nee st - 
- ets yperai nd hyst which may ecipitate « 
! ( vor ! l ‘ ds He erous sit itions ind I bly il 
ef 7 ive + — é i ( < it p others « the ‘ P ense | 
a. . t a oo ae t \ll these e but littl iluc lite | - 
2 i to expose himself lar , s 3 : , viciongy y : de ~ A "ie 2 
than he \ 1 1 be el | i ch | 
, rdan , ' 1 F | ‘ B { ire 1 ] 
. . ! to Kre eK ‘ ul 
eee se "te 100 PER CENT 
“ : ; il depend ‘ t « ( | | 
] whe ] ‘ one ‘ , ' en | 
| Pt cued mar ee ae tl EFFICIENCY 
Comfort Is Essential course | understand that ou will 











} ’ luall percolated int thre ee ed b tl ture ( the } 
is ¢£ quaily j Olate ’ . J . 4 - . ‘ ’ 
ane qnens anind that ao § works | and whether or not it is hazard ut | Life men find our methods bring their efficiency up to 
nen comtort rie meaning that . ™ os . | 100 per cent 
ld be rlv fed ; 1 that the miyury at destruction he great ma- | ' 
should be properly prepared and | JOFNS escape, pa weg « Biome. Dogg We consider every man insurable and rate each case 
proper on ite The f i nd | tor’ te lacl » the detficienci« 
: ee, Ear ah e cescribed to you; many because on its Own impairment and amount of risk involved 
s y iny bec C 
] i> rie ‘ 1 ene sly > ' ;, . . oa x ° ms ” ” Ty | 1 ‘ 7 ’ 
+] . - % | m lvolves great potential dangers The We take the “Blue Sunday” out of the life insurance 
, iry cod orked }? business by helping you salvage your wasted energy 
\ re | ssible eat |! $ 0 © qui , id . 
re l | a a encdec , ub fandar S Ss 
‘oll cet. eenateliien d other | vive ‘ ive expended on Sub-Standard busine 
rreat dees |} him 3 n « regen F ; 
oe f.< “1 We have everything in the life game to offer. Let us 
S ran ese ( . > . 
be rotten. tainted. misbranded or it Injunction on Yeomen Rates tell vou how 
— , soins ’ - : . , | 
: PeCPareS ane | | district court at Des M« 
-” 7 = . vata . | 8 il te ar le ” 
nt . CK se | ture embershi n M t 
‘ 
' ; ecus S lh An can Yeomet et ° . 
> pies t sere | pa he creased rate sche le i 
} ] 1 } 
Ss | ‘ cata ef On 1 The merits e | 


| re to he fought out later he | 
| laws whic : : - | plaintiff in action is C. M. Woodward ICAL | i F F 
gat for his own prote ' Man | joined |} 125 other policyholders wh 
* laws t a ye hin selt Re “ | have re iched the age when the pr P sed | INSURANCE COMPANY OF AMERICA 
| self. is added material » hi rates vos dia Been nization would be | WATERLOO IOWA 
3 should not forget to mention that | I. G. LONDERGAN E. E. BROWN 








eighteenth amendment is a hvgienic | Richard W. Butir n old time gent | Vice Pres. & Gen’! Mgr. Agency Supervisor 











~ ; lef the New England Mutual Life at W 
re \ meets oT Os weCalist . 
' Newtor Mass., die is 4 ) Lv i 
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Keeping Government Out of Business 


all will 
Baa \sso 
action it took 


INSURANCI sections 


the \ 
its 


men mn 


Support 1ERIC A> KERS 


CIATION in very decided 


at the 


thorough-going return 


Chicago convention in urging a 


to Iree play ot 


private enterprise and private initiative 
under unhampered ompetitive con 
ditions 

Insurance men, as a whole, have re 
sented the state getting into the insur 
ance business or invading any domairt 
ot private enterprise. Seemingly the 
line of least resistance is through insur 
ance Chere are numerous state work 
men’s compensation funds he state is 
in the life insurance business in Wiscon 
sin, in the hail business in the Da 
kotas and Nebraska It is in the fire 
insurance business three or four 
states \ few states have passed bank 
guaranty laws Chere is a movement 
on toot in) numerous tates to have 
compulsory state automobile insurance 

It is high time that the business men 
of the country appreciate the danger to 
which they are subjected on account of 
many people wishing us to adopt the 
European system of government Ihe 
bankers passed strong resolutions to the 
effect that wovernment influence and 
political interference in respect to busi 


ness should henceforth be reduced to ai 


absolute minimum 


eral welfare The experience of the 
past tew years has been *one of the 
greatest demonstrations in history of 
the validity of the view that the com 
munity mterests of a people are best 
served by the maximum degree of pri 
vate enterprise and private initiative 


with the minimum of government reg 


ulation. 
Che 


bankers declare that they speak 


the deep conviction of their calling in 
the United States in the fundamental 
soundness of the existing order, and of 
the American institutions on which it is 
based. With higher standards of living, 
a greater distribution of wealth and op 
portunity than are enjoyed by the citi 
zens ot any other country in the world, 
the bankers assert they can sec ne 
justihcation other than the end of polit 
ical expediency for the attacks which 
are made today upon the capitalistic 
system under which we live and have 
prospe red 

There is less poverty and ewe! 
paupers in the United States today thar 


of any period during the past 20 year 

In the face of constantly increasing 
1 | } } 1 

prosperity and well being, the bankers 


change and hazardous 


ch 


oppose radical 


experiments whi might easily bring 


disaster 


Chat sounds like fundamental doctrine 


and good old American common sense 
Insurance men in all directions applaud 
the stand that the bankers have taken 
nd will take pleasure in seconding the 


motion, 


State Experiments Exploded 


According to the resolutions, the 
bankers ask no special privileges for 
themselves and equally they declare they 
are opposed to special pry ileges lor 
other groups at the expens« the gen 

Tue Pierre, S. VD. “Capital-Journal” 
in a recent editorial called attention to 
some ot the government experiments 
that have not proved successtul to the 
public While those who sponsored 
the s¢ movements were SINCCT¢ in thei 
views, they lacked knowldge of practical 
cconomic 

South Dakota started on some experi 
mental schemes, fortunately not as ex 
pensive the vagaries put in effect in 
her sister state, North Dakota, but vet 
they have been highly expensive to the 
taxpayers 

In the first place, the state hail insur 
ance department was inaugurated Lhe 
state did not follow the well-beaten path 
of insurance averages in working out its 
hail insurance scheme Instead of the 
premium being based on the law of 
average, and found from experience, it 
was based on the personal opinion of 
the legislators. As a result, this depart 


ment showed a deficit of something like 


$1,000,000 last vear and it bids fair to 


have even a more disastrous record this 
Veal 

The next scheme, as related by the 
“Capital Journal,” was the state bank 
guaranty law Chis law has proved eco- 
nomically unsound in Oklahoma rhe 
guaranty fund collapsed completely dur 
ing the last vear in South Dakota Che 
bank guaranty law was supposed to pro 


banks 


all the 


tect by having contributions fre 


who 


banks to boost up those 


about to tail. It is even less sounc 
hail It 

legislators to tell what con 
banks should make 


calls attention to the 


were 


than the state fund 


the 


Was impos 
sible tor 
tributions the 
Phe 
third stroke of economic apoplexy irom 
the state 
called 


the 


, 
Pierre paper 


that being 
It 


money, 


which has suffered, 
has 


but 


the so “gasoline war.” 


cost citizens plenty of 


it was as untortunate in its results as 
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the state hail fund or the bank guaranty #8 his stock in trade, If the competition 
of the state, which deprives the filling 
law. station owner of the good will of his 
The state endeavored to go into the ustomers, is not depriving that filling 
. : . ‘ : station of his property without due pro- 
ras e business and to furnish a prod- : - - 
gasolin — 1 to .e cess of law, we might as well abandor 
uct at less than could be obtained the that provision of our constitution en- 
general market. urely. ; _% 
on i ase The time is coming when South D; 
The “Capital Journal” says } aa s a ill abandon the ignis fatuus of 
The constitution of the United States something for nothing and get bach ) 
and of the state of South Dakota both earth When that time comes the hords 
declare that no person shall be deprived Of political pie eaters who have beer 
of his property without due process of fattening on the mistakes of their neig 
law and every court in the country has bers will be thrust into an oblivion 
established the fact that the good will Which their political careers will be as 
of a business is just as much a part of dead as the once popular strains of D 
that business and an asset of the owner danella 
| - PERSONAL GLIMPSES OF LIFE. UNDERWRITERS 
ae —— - ~ a ete: 
National Insurance Sunday, instituted connected with this compan earl 
last vear by Frank C. Allison of Nash- a century, was commended by the 
ville, Tenn., as a local affair, and “Mark Twain” for his accurate use 
promulgated as a national movement at the English language in the journali 
the Los Angeles underwriters’ conven- days when Mr. Lippincott and Sai 
tion, Was tully observed in Nashville last L Clemens occupied adjoining hice 
. - : 
Sunday in compliance with a proclama Before he took up life in ance 
tion for the day, issued by Gov. Peay Mr. Lippincott had attained emine 
As a vear ago, Dr. W F. Powell, past as newspaper writer and maga; ‘ 
of the First Baptist Church, took es his contributor, in which field he met : 
sermon topic, “Are You Insured for the famous literary folk Friends of Mr 
Good of Humanity However, he was Lippincott have been urging him t ‘ 
not alone in the work this year, Dr. M vote his leisure time to writing mem« 
P. Wods, pastor ot the Waverly Place of his interesting career, and there 
Methodist church, and Dr 1 W. Ger reason to believe he will do so. He 
nert, pastor of the First Luther cently moved to Philadelphia fro R 
church, giving over one of their services) cybhurban home in New Jersev fo ‘ 
to the same cause winte nd it is known he is engaged 
a in some kind ¢ intellectual work 
In recognition of the great personal nature of which he has t divulge 
effort entailed in establishing the world’s _ 
record for the number of policies writ The emploves: of the | ott 
ten in a month, the “Insurance Sales- ,;}, Reserve Loan Life get out a vi 
man” has had an appropriate banner jetching house organ devoted to the 
designed which shall be awarded to side activities of the ¢ npany 
the salesman holding it, he to retain ¢gitey chief is Miss Inez Foot \1] 
possession of the trophy until a new ype home office news about home ' 
champion arises In addition, each | ,.onle is given Vice-President | 
champion is to receive a certificate ot ord A. Deitcl ffers : oft $2 
which his name is engraved together jhe emplove who es e bes 
with the names of previous holders : the new building. 
he first man to be awarded this ban- 
ner will be R. Keith Charles of Tim- : ' 
vr Robert C. Newman, star salesma 
monsville, S. C., representing the Mu , f Sy | 
9°" the Missot State Lite n st La 
tual Benefit, who wrote 235 applications oe a ; ; — 
proved tl nero ot the wreck , 
in Sep somber. ' i] 
timore & Ohio near Avis 
' night of Oct. 3 Mr. New: 1 Ww 
\s the Baltimore \ssociatiol of into a creek into water ul ud 
Underwriters, has changed its date oO } . We t] oat P +} re ! 
é . , z ’ P . nis Wals \ Crit STC tf 
meeting to permit N . “Mr ee and rescued Lon O. Purcell e1 
) teny r ( y < . ly 
John W. Clegg to attend, lege : the engine, who was s¢ s| } 
now definitely made the following , ; 3 1 : +3] 
1 \ ind in dange d ning 
6 ne engagements nerican Lj 
peaking engagement 1 ical at bh M Newma! 
Convention at New Orleans, Oct. 15-17 
Baltimore Association at Baltimore : 
Oct. 21: Southern regional convention President T. W. Appleby of the © 
~ ot tn gional oO ntion 4 . , 
ational Life reached his 50th birt 
of Penn Mutual Life at Atlanta, Oct. 3 Nationa :. , —_ ; ; 
5 } ‘ anniversary the other day Che home « 
25 (Mr legg will address the banque io sane of Gell: ecntiee 
fic nen atl a A ol elt OTACTS 
the evening ot Oct 24), and the New ice mie ms 1 . F 
\ | ] who live in the vicinity of Cinen I 
York Association of Life Underwriters : <— w : 
| ’ , surprised Mr. Appleby by giving | a 
t New York, Nov. 13. a ¥ ; Ps tee 
| | ’ luncheon Mr. Appleby has attained 
The Life Agency Oftcers’ Associa , H 
. , distinction as a company leader. 1 
tion will meet in Chicago Nov. 11 an ; Mics : Federal 
, was tormerly secretary ot the edeta 
the Association of Life Insurance Presi Lif ‘Cl nd wions to that 
} ; 4 ie oO cago alk previous to 
dents in New York around Dec. 11 or : " Patel Oh 
was secretar oO the 1 i 
12. It is likely that President Clegg will : 
am , ' Ottawa, IIL. 
adress one or roth ot these two eg th 
eri 
As a direct result of a newsp 
ry — , , clipping having reference to the pr 
} ding individual producer dut : Po 
Papen rpan. Bie ; - : bating of a will, W. P. Dodds o c 
ing President Tucker month tor the ; , , Yor! Dogel 
» ’ Equitable Life of New York at ( 
Royal Union Life of Des Moines Was len 1 | recently delivered a pol 
in ensident hon dence, I, a nt le il read < 
\ne ey Vice-Pr Au Ted Age ony. of $100,000 for inheritance tax pu 
) MN 1 rs , ¢ it . z 
who topped all producers wit i wr poses. This shows the desirability of a 
ten and examined volume of $357,000 } ; ae 
; man keeping his eves open tor eve 
represented by 64 applications. Mr. An ; 1 ag ol 
. . poss} le meat to increase s bus s 
thorny writes personal business only one 
month during the vear and that is Sep r 
tember, president’s month His per E. 1. Frazer, sociale gt ie a 
; 1 ‘ ‘ Connectict Mutu Ni 
sonal contribution during Tucker month \ ; ; 
- as 71 ( ne interes ite 
Was a considerable boost to the lowa OTR, IS ¢ eavoring t , 
} . rance general agents managers 
production and was a big tactor mm en ‘| ‘ el ' mn 
1) molnduc ore a 
abling the home state to lead all out ¥ d 1 ut } , 
. ° te as sent out invitations to all 
side States Mr Anthony's persona! : i \ 
| : eneral agents and managers in c 
abilitv as a salesman well qualifies him - - : 
ork t attend a lunche » ie 
for his supervising work, and he ts a Picemeien thet 'S 
hursda 
valuable adjunct to the Roval Unio 
. : staff . , 
executive stat Charles E. Townsend, one of the bx 
ap know! and liked Itte me 1? the F 
Henry C. Lippincott, dean of Ameri- England territory and r 26 vea 
can life insurance, for 32 vears manager general avent for the F« Me Lif 
of agencies for the Penn Mutual and Boaston. observed tl 0 ive 
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Hit Him Where He Lives! 


When Daddy says he has been thinking about some sure 
method of building an educational fund for Roger, or a sav- 
ings system to provide a start in business for: Luther, or a 
musical education for Marguerite, or possibly a dowry for 
Dorothy 


Lincoln National Life men have the plan to present. 


It is the new JUVENILE POLICY written on the lives 
of children from one day old up to 14 years. 


Issued as Terminal Endowments, maturing at ages 16 
to 20, inclusive, or as a Twenty Pay Life or Twenty Year 
Endowment. 

The full face value of the policy is reached on the anni- 
versary of the policy on which the insurance age of the child 
is 5 years. 

Waiver of further premiums in event of the death or dis- 


ability of the father may be provided by the Payor Insurance 
feature. 


The father (or other person paying the premiums) con- 
trols the insurance estate until the child is 21 vears of age. 


In event of the death of the child the policy is pavable 
to the father. 


No limit is set as to maximum amount. 


This new JUVENILE POLICY completing the kit of 


service tools for Lincoln National Life agents makes it pay to 


(CINK UP (wits THe? LINCOLN 


The 


‘*Its Name Indicates Its Character’”’ 


Lincoln Life Building 


Now More Than $325,000,000 In Force 


Lincoln National Life 
Insurance Company 


Fort Wayne, Ind. 
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Home Office 
Service 


After you have your prospect all 

enthused— 

And you made out his papers and 

sent them to the home ofhce— 

Isn’t it a grand and glorious fe ling 

to get the policy by return mail? 
WEST COAST LIFE’S Home 


Office gives that kind of service 





West Coast Lire | 


INSURANCE COMPANY 





HOME OF FICE -SAN FRANCISCO i 
The on npar th ast carryiny Group Insurance " a 
NU-4 














Shortening The Selling Process 


UR SYSTEM of obtaining “leads” 
as one of the most successful in operation. 


This service is part of our comprehensive program of Home Office 
cooperation which is of genuine practical value to our men in the field. 
Service to policyholders is also the best kind of service to Agents. 
Our Policyholders Service Department offers, among other things, 
the health service of the Life Extension Institute free of charge. 


For information concerning Agency opportunities, address: 


The Guardian Life Insurance Company 


Home Office: 


for our Agents has been cited 


T. LOUIS HANSEN, Vice-President 


OF AMERICA 
Established 1860 under the Laws of the State of New York 
50 Union Square, New York 
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The OHIO STATE LIFE 


LIFE. HEALTH. ACCIDENT “°c MONTHLY INCOME INSURANCE. 


S] teem LATEST POLICIES AND AGENCY CONTRACT Bau FACTS 











Openings Ohio, Ind.. Ky., Mich., W. Va., Tex. and Okla. Write Columbus 





“The Capitol Life Insurance Company desires to obtain the 
services of good, reliable agents in all unoccupied territory. 
Please address the company for further information.” 


The Capitol Life Insurance Co. of Colorado 


Clarence J. Daly, President 
Denver, Colorado 














BUSINESS MEN’S ASSURANCE COMPANY 


W. T. GRANT, President 


Ninth in the U. S. A. 


In 14 years this Company developed an accident and 


ealth business that placed it in 9th place among all the 
companies of the United States in amount of disability 
claims paid. And it is now making equal progress in the 


development of the Life Insurance Department. 


KANSAS CITY, MISSOURI 











book for beginners, a review bowk for experienced men, a book that every life insurance man should 
Jacob A. Jack “Easy Lessons in Life Insurance $1.50. including Quiz Book supplement The 
al Underwriter, 1262 Insurance Exchange, Chicag . 








UNDERWRITER 


paid the first premium at the time the 
application was taken. 

September in that state 
rainy month, and the heavy rains made 
it extremely difficult for Mr. Charles to 
get about. Had the weather conditions 
been favorable he believes he would have 
written around 300 applications, ru 
to approximately $500,000. 


Was a very 


nning 


The Minnesota Mutual Life agents 
produced $3,947,000 new business 


in hon Jr 
t O. J. Lacy, 


department 


September which was set aside 
) Second Vice-Pre side 
who is head of the 
The best previous Sey 
$2,588,000, 


Jack Wilson 


agency 


tember was 


general ager 


t at Hous- 


ton, Tex., had a remarkable record 
number of examined applications. He 
personally wrote 247 examined cases 1 
$1,291,000. Since joining the Minnes 


S1.8905 . 


Mutual in June, he has 
000 of examined business 


written 


Charles F. Hibbard, Jr., a representa- 


tive of the Northwestern 


in the Detroit \gency, it meet! 

the Wisconsin Alumni Club of Det: 
was elected it Ss president for the ensu 
ing year. The organization consists 
all the alumni of Detroit 


Harvey W. Drake, 92, oldest poli 
holder of the Northwestern Mutual Lite 
and also the oldest printer, oldest drug- 
gist and oldest charter member of Inde 


Lodge, F, X _* M., died 


pendence 


his home in Mi ilwaukee after a short 
illness. Milwaukee had a Page ulation of 
8,000 when he went to t! city in 1844, 
after an ox team trip from Buffalo, 


where he was born. When the N« rth 
western Mutual Life was organized, he 
was among its first poli nial Iders and 
at the time of his death was easily the 
oldest policyholder of the compan \ 
Jack Wilson, general agent for the 


Minnesota Mutual Life at Houston 


Tex., closed September with a total of 
240 applications sent to the home office 
which aggregated $1,290,000 Phese 
plications were all examined during the 
month. The “Daily Court Review” says 
regarding Mr. Wilson 

Life insurance as viewed by Jack Wil 
son is a thing of enor 1 ‘ nor 
val th count it i ' ist 
ructi for Xe d ng t ift lin 
nd it is far reaching n he ffect 
its service And he ‘furthe: 1ims that 
while these things are true s applyir 
to the public nerally nsurat 
companies and their repre tive i 
can be said they have absolutely noth- 
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ing to offer but service However, servy- 
ice as applied to life insurance mear 
many things 
First, there is t serv t i 
gent and conscientious agent never 
te ender when discussing a policy wit 
possible client, and this is indeed 
paramount importance, for unless pre 
erly rendered there is a possibility 
futur regret. The mpa itself mu 
render a great se! to tl insure 
the way of proper management id j 
‘ us onservative n\ str nts n ¢ r 
to insure tl ere s irnings f 
poli be 1 al sur 
nothing but an investmer f tur 
irns I st YW | t 1 t Ss 


John D. Sage, president of the U; 


Central Life, i hairman of the elect 
council! of the Cane g Men’s Christiar 
\ssociati in Cincinnati this vea This 
co cil selects candidates 
stand for electi F direct 
rganization Ir. Sage is ne 
identified with the work of the ass 
tion in Cincinnati. 

Paul L Woolston, well known actu- 


1 at 


of Denver, Colo., died Seattle, 


Wast, following a brief illness, of 
pn umonia. Mr. Woolston had been 
in the insurance business over a quarter 
ot a century, entering the actuar ial de- 
partment of the New York Life two 
vears after his graduation from Wes- 
levan University in Connecticut in 1897. 
\fter a short experience with the New 
York Life, Mr. Woolston entered the 
rvice of the Spectator Company, 
here he compiled its life insurance sta- 
detest publications He later became 
assistant actuary of the Hartford Life, 
and for a time was manager of the 
Louisiana National Life of New Or- 
leans. Since 1906, he has been a con- 
sulting actuary with headquarters at 
Denve 
J. Edward Norton, general agent i 
the Missouri State Life at West Plains 


Mo., wae recently elected president ot 


the West Plains Chamber of Commerce 
Mr. Norton is attached to the Souther: 
Missouri Agency of the Missourt Stat 
Life He has been with the compat 
for three years and that little town 
less than 3,000 persons he has been aver 
izing better than $250,000 of paid-for 
business every Veal He h is been 
member of the (Ouarter Million Club the 
past two vears and is on the eve 


qualifying for the Havana trip 








LIFE AGENCY CHANGES 








CENTRAL LIFE APPOINTMENTS 


Des Moines Company Announces Gen- 


eral Agency Changes at Several 


Important Points 

The ¢ tral Life « ey 
nounces t | ne ‘ 
igencies 

() \ Melarland, field s « nite 
ot the Ne ‘ K Lote : SI ne 
Wash., takes the veneral agen +t the 
Central Life at Davenport, la 

R. C. Caldwell, super ntendent « thre 
Toledo Travelers become general agent 


it Decatur, Il 





\ M Shann ! kl: 
merh with the Banke | t takes the 
Omaha agency 

R H Pence, formerly with the Vol 
unteer State Life, and previously with 
the Bankers Life, takes the reneral 
ivgency at Fort Worth, Tex 

September closed with the largest 
business for that month in the history 
of the organization. October “Millet 
Month,” in honor of President Mille 
The Central Life is planning a “School 
of Instruction Trip,” for next Augus 
probably with Denver and the Yellow 
stone as objectives 


NEW APPOINTMENTS ARE MADE 


Equitable Life of Iowa Announces 
New General Agents in Three 
of Its Important Cities 


I R Miller has been ip pe . 
ven ] went the | quitable Lite 
Lo ()ma Nel oO succeer 
\\ ice & Wallace agenc at that cit 
Hugh | Wallace vho becomes dis 
vent the Omaha ency has re 
signed fre ( Sa wens il age 

order t t e 1 re time to pe 
s 1 pr George M. Wallac 
‘ ’ ( rf n has left e 

‘ ike intage <« an otter 
nother ness Mr. Mill 

( ew ipporl ted eneral agent 
been distri lawe for the past 1 
ears it Dex IT i | (ou c\ il 
t re t le I New York He 

is pr ousl ‘ ed with the I 
rust and Sa gs Bank of Chicag 

Rollin M Thompson has been 
pointed gener il agent r the Equit 
Life of lowa at Louisville M | 
. has had five years’ expert 
the life insurance business and has he 
connected with several large « i 


recently 


I ! reyded at Fullertor 
Cal Col. W B nti 


Pace 





as6 ead 
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ial representative of the compan rreuhott, who has had mi 
he same community. experience in the life insurance fi 


orge L M 


esentative A 





il a lite surance | nected with the Great Republic for the 

: . : Fred Israel past seven years as a personal producer St. Louis General Agents 

e, has been appointed general in which capacity he has achieve : ks ; 
Vice-President William Koch 


lopeka Kan., for the Equitable | Fred Israel a beer ——e. nted wt splendid record. Mr. Cummings is well 
Setronolitan Life for uine | OY the Equitable Life of New York, |... ... gels eiter te cag nounces the ap} 





ge in order to build reat t = = . Begs t é Py ello ‘ : = ———- ~ Life Agency Notes 
” : cin tue thie 5 les Gas ile ye Travelers Makes Shift He URIO GIASe Ease 

H. Frank, fleld assistant the You ‘ f An dor M ! Miss M 
W. E. Cummings a a Sele an ; ; 


t ferred fror the ~ . cir ? 


Charles I. Nordstrom 


er that Aget Mana Vy. 4 





fre] 
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Not a Commodity, But a Service a 


eee 


(2 


| 


W. I. Easly 


I nKers I Ie I I 


pal 


LAN ambitious broadcaster lately held forth in New York on the subject = 
of church advertising. He seemed to consider religion as a commodity which 
the churches had to ‘‘sell, and to think that success was a mere matter 


of salesmanship 





| 


eI 


7} 


alii 


[ 


f 
| 


Life insurance has latterly fallen into the same grotesque error. Com (2) 
panies and agents are more and more talking about the ‘‘sales organization (2 
salesmanship, and ‘‘selling life insurance. People sometimes get infatu- 


ated with a word, and ‘‘salesmanship is just now a favorite word 


0) 


I 


c 


s 

J 

) 
J 


(Peeteeweeereire 


Equitable’s Northwest Changes 
Ihe Gospel is not a commodity, and the church has nothing to sell fra) 
Life insurance is not a commodity, and the agent has nothing to sell 


lhe Gospel of the churches and the el « f life insurance teacl 
1 | ’ , . 
Ways Of living, teacn duty, and duty 1s a.very Droad word, meaning in Dot 


the church and in life insurannce pretty much the whole duty of man 


[he church strives to render service. So does life insurance. Certainly 
the life insurance agent does not “‘sell a commodity. He persuades men t (2) 
enter into contracts with their fellow-men, through a responsible corporation (2 
in order to protect their families in case of their own premature death, and 
in addition to protect society, to teach good citizenship, and to save money (2) 


for themselves if they live long 


Herel 


f 
| 
\ 


ir 


=) 
J 


aif 
1 


T. N. Taylor and R. H. Walker 
s N La ] T | . Tesigne 1 - 
igent of the Provident Mutual 
iltimore and Robert H. Walker 


' ‘ ‘ 
ipnpoimnte s ‘ i ¢ eral ive! 


ull 


Persuading a man to provide for his family and his own old age, or 
open a savings-bank account, is not “‘selling” him anything. I[t is doing hin 
a service. If he accepts vour service he at once becomes a better hus 


and father, a better citizen, and a happier man 


elt 


(2 


al 


7 


s the Walker & Taylor Ager 


TW 


\ mutual life insurance companvy is truly a public service corporation 


Its business is to preserve and conserve through that co-operation whict 


We 


lies at the very heart of a free society and an orderly government. Life 


| 


’ 


A. L. Cushman and W. A. Hewitt 
rthur Insurance struggles against the worlds general disposition to wast 


| ( welhn ! et 


ie 


4 
ane 

(+ 
ad | 


| 
waste property, to waste Hic it Saves r tne community quite as muc iS 


wi 


| 
it 


] 1 } 
it adoes tor the individual 


When an agent Io! the New Y ork | ife attempts t sell yvoua p C1 


- 
eye) 








Xi een M (a tell him he doesn t know his own business, that he is missing the fine flav: 
a + of his own profession. We have nothing to “‘se vou. We have a great 
1 , service to render: and any agent of the Company will be very glad to tall fra) 
nt sect with vou about that service 
Ellis-Holland Company , 
ae, ne NEW YORK LIFE INSURANCE COMPANY 
Ellis Holl — ( ones . les . . : € : 
‘ s beer Re , YAARWIN P. KINGSLEY | 5 
e Security M1 I = 
e state ' = 
ene t¢ em 2 
<t wl 1] =< 
See eres os ray >) Malta ro ba 
t ims ce tiie Pilic Vii) r Mimic Vilic milin n ae Vie iic r Piile Cieliwsirell 
le , ect H sasecnaeceemasmanantn . . . nes — — 
\ 
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NORTHERN STATES LIFE 


INSURANCE COMPANY 


Minneapolis, Minn. 
F. W. DALTON, President 


Write Home Office 
Exceptional Contracts. | Some Choice Territory 


Deseret News.” Salt Lake 
been appointed city manager for the 
Rocky Mountain agency of the Kansas 
City Life. Mr. Homer has had previous 
insurance experience, 


the City, has 


Jack Stinn and J. D. O'Connor have 
opened a new local agency at Neola, Ia 
writing all lines of insurance Mr 
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Lininger 
of Iowa 
a graduate 


Faltysek & 
Equitable Life 
Buchanan is 


agency of P 
at Chicago Mr 
of Chicago 1 


versity and has been with the Und: 
writers Laboratories in Chicago for s¢ 
era! vears 


Ww 
agent for 
! 


has been made dist: 
Mutual Trust Lifs 


Jensen 
the 








O'Connor is also district manager for the Chicago at Audubon, la has hes 
Bankers Reserve Life, with jurisdiction with tha company for a number 
over several counties in the vicinity of years t Ringstead, la and will 
Neola hav harge of several counties 
| Robert D. Buchanan has joined the headquarters at Audubon. 
|= 
| S 
EASTERN STATES ACTIVITIES 
| 
ee -_ A 








CONNECTICUT INSURANCE DAY 


All Branches of Business to Unite in 

Big Observance at Hartford in 
November 

HARTFORD, CONN Oct In 


are plat 





| surance executives of the state 
<a 





CHAS. W, FOLZ 
Secretary 


EDW. G. SOURBIER 
President 


Life Insurance 
in force 
more than 
$74,000,000 


Age of this 
Institution 
14 Years! 






Industrial 
Ordinary J 
LIFE INSURANCE 


NOME OFFICE. Indranapet 










WHY? 


PUBLIC SAVINGS INSURANCE CO. 


Public Savings Building Indianapolis, Indiana 
PROTECTION FROM AGE 1 DAY TO 65 YEARS 





fning an all - Connecticut Insurance 
Day,” to be held in Hartford in Novem 
ber, which will be the largest gathering 
of its kind ever held in Connecticut 
Between 500 and 1,000 officials, agents 

nd workers are expected to assemble 


vere for the meeting, Zhich is sponsored 


| by all branches of the insurance field in 
| this state. Insurance commissioners and 
|}supervisors and officials from other 
states will also be invited 

All Organizations HKepresented 


\ meeting was held recently, at which 
representatives of the Connecticut Asso 
of Insurance Agents Con 
Insurance Field Club, Connex 

Underwriters Associ 


ciation the 
cticwut 


Life 


ne 





tion, and 





Tue Centra Lire 
INSURANCE COMPANY 


FORT SCOTT KANSAS 





OLDEST KANSAS 
COMPANY 


Agency Openings 
in KANSAS and MISSOURI 


(a ao oo ooo a 


= : Se ————_—_— a 


ticut 
lit al d com 
formulate gen 
t Norwicl 
ot the National 


ire and casualty surety 





eral 
Insur 
Association of Insurance Agents, 
elected Donald G 
I president of the Connecticut 


tormer president 
ance 


chairman and 


ssociation of Insurance \gents, was 
secretary 
It was decided that the “Insurance 
Dav” program would be divided into 
seems sedeinme 


There will be a general 





THE PEERLESS LIFE INSURANCE COMPANY 


OF KANSAS CITY, MISSOURI 


WANTS GENERAL AGENTS FOR HANNIBAL, KIRKS- 
VILLE, CHILLICOTHE, ST. JOSEPH AND ROCKPORT 


LIFE ACCIDENT HEALTH 


Jo laa 


¥ thet tl eel al atl lel al all eal 


J 
‘ 





Insurance Stocks 
BOUGHT SOLD QUOTED 


Can deliver control of two Life and one Fire 


Insurance Co. (Personal interview only.) 


SMITH, HARDY & COMPANY 


208 South La Salle Street 


| assembl in the morning, when all or 
|} ganizations will be represented and at 
east one speaker will talk on a subject 
|| of interest to all branches of insurance 
In the afternoon group meetings will be 
i; held and topics of interest to the par 
3 | ticular divisions discussed Phe annual 
v | i i 
0) mecting « the Connecticut Associatio1 
| of Agents will also be held. The ever 
S| ine essior ll be give er to ; 
§ | banquet id add ‘ b itionall 
‘ } \\ msura ( eacel! 
Mi To Be “Biggest Ever” 
‘| leecting Is to he held oon to decide 
VM] or lef e da I he gathering nd 
Xi 1 pl ‘ la I n ted ha 
y | tl ectin vill | t the office fClom 
» | er Howard P. Dunhan ' 
‘ | p f the spor he F | 
x | ‘ ‘ te m the la ub 1 
| ] ] named ‘ 
x | a a . iti 
| man Case ud tl tis planned 
‘ ‘ ent “one hb ( 
‘ ‘ ‘ ] aid 
| « 1 ble ( ecticut 1 th 
{ it | Har ord 
t i! t the coun 
Ohio Medical Directors’ Meeting 
The Ohio Me dical Director Associ 
| ation will hold its next meeting at 
| Mariett Oct. 14 About 60 persons, 
} including the medical directors of Ohio 
lite nsurance Companies medical Xai 
and field men are expected to 
end 
Raps Preachers Who Sell Insurance 
Clergymen who are part-time life in 
Irance ayent or m tact salesmen 
1, were vigorously denounced at 


the Methodist Protestant Conte 
held at Westville 
| ot 


Clifford S. Kidd president 


rence ofl 
N. J. by 


the cor 


Jersey 


BOOKSTAVER’S AGENTS MEET 


Three Clubs of the Big Agency Held 
Annual Round-up in New York 
City Last Week 


NEW YORK, Oct, 7.—Two int 
ing speakers from out of to 
the program offered by Joseph D. By 
members of tl : 
$100,000 


wh were 


the the $250,000 


Staver t 
$200,000 and clubs 
agency, at a gathering held at 

Pennsvivania last week These . 
Bent of Los Angeles 


H 


the 


Speake 


were Charles F 

and Sidney Ribman of El Paso 
both of whom are Travelers agents 
turning trom the Quebec conventi 


Bent said that « 


] th t} 
impressed wit! ¢ 


Charles | 
pect should 
that agent 
the life insurance busit 

service to hi 


impre 


he 
the expects to devote 
entire life to 
and in giving 
It is only by giving 
his contidence 
persuaded to absolutel 


$s customers 
this 


he 


can gained and 


he can 
trust his insurance affairs to the agent 
He explained how in his own case 


had interested a man in a $10,000 pol 


IS vears ago and has since writtet 


another $10,000, a $20,000 ] 
$40,000 and later when a stroke 
ness had made _ the_ policyholder 
wealthy man he wrote al addit 


$200,600 on a 20 pavment lite 


inheritance taxes. 

He said, “The 
and broker is the big ! 
ance salesmanship. Fundamentally 
thing to do to fill needs \iter 
coverage has been arranged your res] 
sibility started.” 


relationship ot 
thing in lite 


1s 


has only 


Mr. Ribman told how he add « 
the wav from El Paso in 1923 t 
the life insurance training cours« 


New York 1 


vhile it had be He i 
believed he had cut ft e veat 
school of experience he woul ive 
oO g through to arrive t pr 
rate duction He said that 
cou was only a starter and t | 
he intaves ot a post 
course, such as offered by he 
taver \wencyv, he had ende 
continue his lite insurance educati 
reading all the literature he couk 
nd subscribing for the Diamor 
Bulletins He said that he had Ie 
to keep his ofhce recor } 
vent Wav s« that he cw ea 
whom he was t et 

lulius G Feit the | 
Avency was called upon to « ] 
rood that ] rd | en | he whe 
persuaded to institute a il s 
filingr the names ind» = records 

spects and customers He 
uch difference it made in | } 
surance production until 1 | 
become an enthusiast over sv 

Uhre president ol ¢ cl ot the 


» gained their position by leadu 
. 


duction past presidents are not ¢ 
rbhle) are at follows Wiilliat . 
Kreiner. pre lent $°50.000 elul lars 
pladstone president s°O0.000 
Hiars Hi an resident. S100.006 
Phere ire 8 members of the $250,000 
club of 10°4 join the $200,000 
and °?7 in the $100,000 club Cither 
the 130 agent who attended the mee 
have qualified in previous years 

Is Printing Life News 

The “Journal of Commerce” « 

York, which heretofore has paid 
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little attention to life insurance news in ment and satisfaction. Paint your pic- 
insurance department, has evidently tures in terms of a _ buyer's interest 
changed its policy for it is giving con- When you talk to a prospect make 
rable life insurance information. yourself easy to listen to Learn to 


Heretofore, it has confined its attention stand in perfect ease and to talk with 
ost exclusively to fire and casualty poise.” 


The Systeman 








irance 2 . 
e “Journal of Commerce” has as- Reliance Conventions Closed ° 
ned Edward G. Connelly, who has WHITE SULPHUR SPRINGS. W 
he on the staff of the paper tor some YVA., Oct. & The Reliance Life closed ecuri 0 er 
time, to cover lite insurance tor the jts three-day regional convention of th 
t eastern division today at White Sulpl 
° . springs ver 150 delegates wer > ; is : ; toh. | 
Seeks Review of Ruling oat ae = Pigalle sage scigge makes an ideal Christmas gift. A high 
; : = pee se A mg mee lie class leather container with the recipi- 
he Catholic Order of Foresters of conventiol activities tor ‘ yeal t’ n stam d in old upon it is 
ois has brought a bill in equity in home ofhce representation meclude I en s ame sta ped in g - Pp a 
Massachusetts supreme court against © McCormick, general manager, Dr. © certainly a nice way to remember 
Commissioner Monk to compel him to M E ikins, medical director we J your clients and friends—and they'll 
ic ¢ . ; tr “+ Snodgrass assistant treasurer., ‘ ~ ; 
g a Scenes to contin se transact 4 = ate p ee” wae remember you when they need insur- 
siness im the state he petition a hit atid hs) ae + ‘ os ” 
ed the court to review the commis- @@t secretary | H Laytor ance service. 
sioner’s ruling against the order, assert oo —_ i \ R ards ' 
ng that the society is 100 percent @UC pe = oe oan The Systeman Security Holder is de- 
. Tuc psa ee aa 2 oe signed to provide a place for insurance 
Life Men on Cleveland Committee of Philadelphia was the speaker. Vic policies, bonds and other valuable pa- 
a President S« was unable to atte pers. Your gift will be in service con- 
Lite imsurance is quite well repre- and a telegram was read expressing stantly. It will be a perpetual adver- 
ted on the insurance comnuttee just regrets also those of President Ree nm y- a perpe 
yunced by the Cleveland Chamber tisement for you. 
( ommerce , day aa ot the Opens Training Schoo! 
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GENER, 
in Enid, Oklahoma 


—and assist you to build up our 
general agency in this thriving city 
of Oklahoma. 

Back of you also, will be the 
strength of our company—one of 
the most prosperous in the West, 
whose assets, in proportion to lia- 
bilities, are greater than those of 
any other large company in the 
same field, and whose insurance in 
force is in excess of $125,000,000. 
Consider these facts of record, and 
the possibilities of immense future 
achievement. Can you qualify for 
a part in it all? You must be a man 
of great personal production, of 
financial responsibility of high social 
standing, and capable of earning at 
least $10,000 per year 

If you merit this position, we will give you 
a contract direct with the home office, to 
include a liberal first year commission, a 
renewal commission, a collection fee, an 
office allowance and a business-development 
allowanct. 

Write us fully about yourself, now. Ad- 
dress K-40, c/o the National Undewriter. 
NOTE: We also have an unusually at- 
tractive, special contract for good sales- 
man whose experience is limited. 








HOME LIFE INSURANCE CO 


New York 


ETHELBERT IDE LOW, President 
The 64th Annual Report shows: 


Premiums received during the 


ERG GHEE ccecnnvancesegensd 7,686,855 
Payments to  Policyholders 

and their Beneficiaries in 

Death Claims, Endowments, 

Dividends, etc. ....seeceeee 
Increase in Assets........... 2,401,587 
Actual Mortality 56% of the 

amount expected. 

Insurance in Force......... .. 247,373,210 
ENS TOO. cecccaccecces 48,655,222 


FOR AGENCY APPLY TO 
W. A. R. BRUEHL & SONS 
General Managers 
Central and Southern Ohio and 
Northern Kentucky 
Rooms 601- a0 Fhe Fourth Kat. Bank 
Idin 


ng 
CINCINNATI, OHIO 


ows 
“CLEVELAND, OHIO 








MORE THAN 50% 


of the business written by some of our larger 
agencies is a direct result of the Fidelity lead 
po Our agents interview interested pros- 

ay = who have written the Bead 
Difice ‘or information. 

Fidelity is a low-net-cost company operat - 
ing in 40 states. Full level net premium re- 
serve basis. Over Quarter of a Billion in 
force. Faithfully serving insurers since 1878. 


FIDELITY MUTUAL LIFE 
INSURANCE COMPANY, PHILADELPHIA 


Walter LeMar Talbot, President 
A fewagency openings for the right men 














DIRECTORY OF 
LIFE INSURANCE 


ILLINOIS 


YMAN & PALMER 
General Agents for Illinois 
BERKSHIRE LIFE INS. CO. 
of Pittsfield, Mass. 
105 So, La Salle 
CHICAGO, ILLINOIS 





























National Fidelity, 


vice-president of the 
work. 


doing much of the heavy 


Peoria Agency’s Rally 


The Peoria, Ill, general agency of 
the Northwestern Mutual Life had 100 
agents and their wives at a one-day ses- 
sion last week. R. O. Becker, general 
agent, was host. Dr. G. A. Harlow, 
medical director, and M. H. O. Wil- 
liams, assistant superintendent of agents, 
with J. Davies, educational director, 
were principal speakers. Bert Nelson, 
writing personal business, and Leon 
La Bounta, district agency business, re- 
ported policies aggregating $500,000 
each in the period to October 1. 


Group Cover for M. E. Ministers 





At the annual session of the Des Moines 
conference of the Methodist Episcopal 
Church at Clarinda, plans were formu- 
lated for taking out group insurance for 
the 200 ministers belonging to the con- 
ference with an age limit of 65 years. 
The committee in charge recommended 
that the plan and terms offered by the 
Prudential be made the basis. The plan 
will go into force when 90 percent of 
the eligible group shall have subscribed 
for insurance. The amount is to be 
$1,000 for each minister. The insurance 
is to be granted without a physical ex- 
amination and in case of permanent dis- 
ability before age 60 the insurance is 
to be paid while the beneficiary is living 
One-half of the premium is to be paid 
by the minister and one-half by the 
church or organization employing him. 
Premiums are to be paid quarterly. 


National Reserve Life Building 


Ralph Scammel, architect, has an- 
nounced that the plans for the new home 
office building of the National Reserve 
Life of Topeka are about completed. 
The contract for the excavation and the 
foundation of the structure is to be let 
in a few weeks so that this work may 
be done during the winter and the base 
ready for the superstructure next spring. 
The building is to be ten stories high, 





THE NATIONAL 


UNDERWRITER 


The building company is controlled by 
the officers and directors of the life in- 
surance company and a part of the funds 
for the structure will be furnished by the 
insurance company on bonds issued by 
the building. It is understood that there 
will be a contract for the purchase of 
the structure later as the company grows 
and is enabled to make the purchase. 





Kansas Department Changes 


William kh. Baker, Kansas superin- 
tendent of insurance, has announced the 
resignation of Miss Inez Sheppard as 
assistant superintendent. John Smith of 
Rosedale has been appointed in her 
Miss Sheppard has been assistant 
since the latter part of 
Travis and ever since 
Mr. Baker came into office She started 
with the department as a clerk when 

S. Lewis was superintendent and has 
been with the department. through the 
terms of Mr. Lewis, Carey J, Wilson and 
F. L. Travis and the first term of Cap- 
tain Baker She is to become secretary 
of the Union National Life of Kansas 
City, Kan., a new company organized on 
a stock with policy basis, which is now 
engaged in litigation with the depart- 
ment over the right to sell stock with 
its policies. 

The new assistant superintendent is 
a lawyer and is now operating a printing 
establishment in Rosedale. He is an 
ex-service man, serving through the war 
with the 117th ammunition train in the 
Rainbow division. He has had some ex- 
perience in accounting and very little 
with insurance. 


place 
superintendent 
the term of F. L. 


Agency Shows Gains 


The Chicago department of the Equit- 
able Life of New York reports that its 
paid-for-business in September amounted 
to $3,600,000 which is an increase of 
$325,600 over the total of September, 
1923. 


Bowman Agency Leads 


The DeForest Bowman agency in 
Chicago led the field for September with 
the Bankers Life of lowa, with a paid 
for total of $1,29,244. This is an in- 


crease of between 40 and 50 percent 




















partly occupied by the life company. over September, 1923. 

| IN THE SOUTH AND SOUTHWEST 

= ————— 

PREPARE “TWISTING” REPORT | tending that the holder of the Atlantic 


Executive Committee of Richmond Life | 


Underwriters to Sumit It at Next 
Week’s Meeting 


RICHMOND, VA., Oct. 8.—The ex- 
ecutive committee of the Richmond As- 
sociation of Life Underwriters, which 
recently began an inquiry into an al- 
leged twisting case in this city, 
as the Baker-Royer case, has drafted a 
report and plans to submit it. to the 
association for 
meeting next Monday. The report deals 
with various angles of the case and em- 
braces resolutions adopted by the com- 
mittee which are designed to define in 
clear and unmistakable terms what con- 
stitutes unethical practices as regards 
the twisting of term policies, how far 
one agent may go in soliciting a case 
in competition with another, and just 
when a case is supposed to be actually 
closed. 

In the case at issue, it will be recalled 
that A. O. Swink, Virginia manager tor 
the Atlantic 
Drewry, 
the Connecticut General, permitted an 
agent of the New England Mutual to 
twist a term policy written by the At- 
lantic Life to the Connecticut General 
after the Atlantic policy had been in 
force for a year. 

Mr. Drewry countered with the charge 
that Mr. Swink originally twisted the 
policy from him after the policy was 
first written by the Connecticut Gen- 
eral. At the same time, Mr. Drewry 
denied the allegation of Mr. Swink, con- 


known | 


consideration at the | 


policyholder decided of his own volition 
to drop it. 

The report does not undertake to go 
into. the legal phases involved in the 
controversy. These are left for Com 
missioner Button to decide. 
ter chiefly around the question as to 
whether or not the Connecticut General 
acted within legal bounds in changing 
its plans of reinstatement when the pol- 


icyholder was reinstated in this com- 
pany following a nine months’ lapse 
period 


Aetna Men Honor Alexander 


Tennessee life agents of the Aetna 
Life celebrated the 19th anniversary of 
State Manager H. B. Alexander’s con- 


| nection with that office with a banquet 


|ander for his splendid 


Life, charged that W. S. | 
general agent at Richmond for | 


at Nashville. A large number of agents 
from all parts of the state attended and 
talks were made eulogizing Mr. Alex- 
service through- 
A special drive is 
Tennessee agents, 
continuing 
Alex- 


out these 19 years. 
being made by the 
starting in September and 
throughout October, to honor Mr. 
ander. 


Vanderbilt Insurance Course 


The first course in life insurance sales- 
manship ever given at Vanderbilt Uni- 
versity, Nashville, Tenn., was formally 
opened Monday night by an inspira 
tional address by H. B. Alexander, state 
manager of the Aetna Life, for a num- 
ber of years one of the leading writers 
of the United States, who spoke on the 
benefit of insurance to society. 

The class is being taught by Frank 
M. See, general agent for Tennessee for 


They cen- 
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the Massachusetts Mutual Life and 
president of the Tennessee Life Under 
writers. Enrollment can still be mac 
and it is expected that many others will 


take up the work. The next address 
will be given by C. C. Dabney, former 
president of the Tennessee Life Under 


writers Association 


New Companies in Oklahoma 

The Atlantic Life Insurance con 
pany of Richmond, Va., has been |i 
censed in Oklahoma, with W. A. Mar 
quis of Tulsa as general agent. 

Application was made for admissio: 
by the Northwestern Life of Omaha 
The insurance department will act upo 
it within the next week. 
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PENN MUTUAL’S COAST RALLY 


Western Regional Convention at Los 
Angeles Regarded as One of Best 
Held This Year 


LOS ANGELES, 
the conclusion of the 
convention of the Penn Mutual Life 
here last Thursday, the party from the 
home office, consisting of Ralph Hum 
phreys, assistant to the vice-president 
Dr. J. P. Hutchinson, medical director; 
Stewart Anderson, manager of bureau 
of field service; E. Paul Huttinger, tax 
expert; Malcolm Adam, assistant super 
visor; M. Louis Johnson, assistant actu 
ary, and I. D. Roberts of the financial 
department, left for San lrancisco and 
will continue their trip from that cit 
to Seattle and Vancouver, B. C., return 
ing east via the Canadian Pacific. 

It is believed that the convention just 
held was one of the best of the various 
regional gatherings of field men which 
the company held, although the absence 

f William H. Kingsley, vice-president 
was a deep disappointment. He was 
called east at Salt Lake City while 
en route to the convention on account 
of serious illness in his family. His 
place on the program, both at the open 
ing session and at the banquet on Wed 
nesday evening, was taken by George E 


CAL., Oct. 7 \t 


western regional 





Capable Policy-Placers 


can always find a satisfactory oppor- 
tunity for work with this Compan 
in good territory—men who can col- 
lect the premiums as well as write 
the application. Why not make 
inquiry now? 


Union Mutual Life Insurance Co. 


PORTLAND, MAINE 
Address: 


ALBERT E. WADE, Supt. of Agencies 














Only high-type men and women can obtain 
contract to represent this company. 


Open territory in Ohio and Minnesota. 
Interesting General Agent’s contract di- 
rect with Company backed by real co- 
operation. 


Currow Matonzy 
President 
A. Moszray Horxiws, Manager of Agencies 


Home Office Building 
111'N. BROAD ST.. PHILADELPHIA, PA. 





Jacxson Matowgy 
ico Presid 
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Cryer, mayor of Los Angeles and a 
large policyholder of the Penn Mutual 
With this exception the program was | 
carrie@ out as arranged. 
In the prize contest on “Making the | 
Approach,” the first prize was won by 
A. O. Bauman of the Spokane agency, 
id the second and third awards were 
made respectively to Agnew F. Field 
and Benjamin F. Wise, both of the Los 
Angeles agency. The $10 in gold for 
he best five-minute presentation of 
“How I write a large number of cases” 
was won by William M. Livingood \ 
prize of the same amount was awarded 
to Henry Siemens of the Los Angeles 
agency on “My Selling Plan,” while a 
third prize, also $10 in gold, was won by 
,. O. Bauman of the Spokane agency, 
on “How to Develop Prospects.” An 
additional prize was awarded to Harry 
M. Walthew of Seattle for an excellent 





presentation on “My Selling Plan.” 
A feature of the banquet was the 
pre sentation to Agnew F. Field of Los 


Angeles of a handsome gold watch, the 
prize in the contest engaged in the first 
six months of 1924 by the Pacific Coast 
agencies, the prize being awarded to the 
leading personal producer in the agency 
paving for the largest volume of new 
nsurance during that period. The ban- 
t was attended by about 175 persons, 
including a number of prominent citi 
zens of Los Angeles who policy 
holders of the Penn Mutual. At the 
close of the convention the Western 
agencies challenged Los Angeles in a 
three months’ contest, to begin Nov. 1, 
based on volume of paid-for production, 
stake to be a silver loving 





are 


the prize at 


cup. 


JOINS THE CALIFORNIA STATE 
Charles W. Helser Becomes Coast 
Manager, With Headquarters 
in San Francisco 





> 


FRANCISCO, CAL., Oct. 8.— 


SAN 
Charles W. Helser, formerly vice-presi- 
dent and manager of agencies of the 
West Coast Life, who resigned that 








CHARLES W,. HELSER 
position last February to become ac- 
tively engaged in industrial develop- 
ment in San Francisco and the Bay 


District, has returned to the life insur- 
ance profession and been made manager 
of the coast department of the California 
State Life of Sacramento with head- 
quarters in San Francisco 


Two Companies Merged 
The Nevada State Life of Reno, Nev., 
has merged with the Equity Life of 
Great Falls, Mont. The company takes 
e latter's name. The Nevada State 
was organized in 1916 and had in force 
only $536,000. Its capital is $100,975 | 
surplus $29,698. The Equity | 





ind net 


LIFE INSURANCE EDITION 


was organized in 1917 and had insur- 


ance in force $337,000. 


Present Policies to World Flyers 


An interesting incident to life under- 
writers in connection with the recent 
completion of the around the world 


thght of the American aviators was the 


presentation to each of them on their 
landing at Clover Field, Santa Monica, 
Cal., of a paid for application for a 
$1,000 policy in the Equitable Life oi 


New York. These applications were the 
personal gift of D. C. Kemp and Charles 
F. Langdon, agents of the Equitable in 
Los Angeles, to Lieuts. Lowell H 
Smith, Leigh Wade, Erick H. 
Leslie P. Arnold, Henry H. Ogden and 
John Harding, Jr. Messrs. Kemp and 
Langdon are members of the American 
Legion and it occurred to them that in 
no other way could they show a deeper 
spirit of appreciation of the remarkable 
feat periormed by these army airmen in 
circling the globe than by presenting 
them each with a policy in the Equita- 
ble. 

rhe applications were signed immedi- 
ately following the landing at the point 
irom which the start was made a tew 
months ago and the medical examinations 
wtre completed the following morning 
rhe Equitable Life writes aviators not 
engaged in stunt flying at a $25 rating, 
so it is expected that the company will 
these policies, provided the medical 


issue 
examiner's report is satisfactory. Each 
of the men carries the full amount ot 
$10,000 of government insurance, with 


the exception of Lieut. Arnold, who car- 


ries $3,000. 


Canada Life Officials on Coast 


R. G. McDonald, home office in 
spector of the Canada Life, who is on 
a trip to the Pacific Coast agencies of 
his company, was in Los Angeles last 
week, leaving for Santa Barbara and 
San Francisco Oct. 3 A. G. Mitchell, 
one of the superintendents from the 
home office of the Canada Life, also 
spent a few days in Los Angeles last 
weck. Both of these gentlemen are con- 
tinuing their trip north, visiting San 
Francisco, Portland, Seattle and Van 
couver 


Life Insurance Sunday at Spokane 


Sunday, Oct. 5, was 
observed in Spokane, Wash., as Life 
Insurance Sunday. At the meeting of 
the Spokane Life Underwriters Associ 
ation last headed by 
John W. Greb was appointed to ask the 
pastors of the various churches to 
preach sermons on the where 
their programs permitted, but at least 
to mention the day in their announce 
ments. While the lateness of the time 
made it impossible for many to com 
ply with the request as to sermons, a 
great majority treated the subject in 
their announcements and there were a 
number of sermons. 

Rev. Joel Harper, pastor of the West 
minster Congregational Church and 
president of the Ministerial Association, 
devoted to it part of his sermon time 
and also wrote a splendid appreciation 
of life insurance which appeared in the 
local press It is excellent 
material and the local association in 
tends to have it printed for distribution 
among its members 


very generally 


subject 


Canvassing 


Up in the Air for Appleby 


Manager H. E. Glassbrook of the 
Ohio National Life in Michigan is of- 
fering a unique prize. He will pay for 
a trip to Cincinnati by aeroplane to the 
agent ‘writing the largest percentage ol 
his individual quota, provided he is a 
member of an agency that writes at 
least 100 percent of its October quota 
Mr. Glassbrook has coined the 
“Up in the Air for Appleby.” 

October is set aside by the agents to 
do honor to President T. W. Appleby. 


' 
siogan, 











Provident Mutual 


Life Insurance Company of Philadelphia 
Founded 1865 


Pennsylvania 


Over forty per cent of the new business 
of the Provident Mutual is upon the lives 
of old policyholders who not only evi- 
dence their satisfaction by insuring their 
own lives, but by recommending the 
Company to their friends. 


Especially valuable to the agents of the 
Provident Mutual is the active good will 
of those whose Old Age Endowments 
have matured. 

















EQUITABLE LIFE OF IOWA 


Now Occupies Its 


NEW 18-STORY 
HOME OFFICE BUILDING 


In Des Moines 


With increased facilities, it is now 
better prepared than ever before 
to render service to its policy- 
holders, agents and friends. 
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Over 14% Million Policies Now In Force 


Only four other life insurance com- 
panies in America have more policy 
contracts in force than this com- 


pany. The following figures show 
its remarkable growth in the last 
ten years 

Jan. 1, 1914 Jan. 1, 1924 
Assets --$ 7,804,230 $ 40,113,271 
Policies in Force 503,302 1,552,803 
I ra in Force 73,455,636 351,149,583 





Attractive opportunities open to competent agents in Ohio, Indiana, 
Kentucky, West Virginia, Pennsylvania, Michigan, Illinois, Missouri 


The Western and Southern Life Insurance Co. 


W. J. WILLIAMS, President CINCINNATI, OHIO 


= — — 
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We have openings in Ala., Ark., Dela., D. C., Fla., Ga., Ill., Ia., Kans., Md., Mich. 
inn., N. M., N. C., Okla., S. D., W. Va. and Wyo. 


Our Agents Have 
A Wider Field— 
An Increased Opportunity 


Because we have 
Age Limits from 0 to 60. 
Policies for substantial amounts (up to $5,000) for Children on variety of 
Life and Endowment plans, thus enabling parents to buy all of the Family’s 
insurance on the Ordinary, i. e. Annual, Semi-annual or quarterly premium 
plan. 
Participating and Non-Participating Policies. 
Same Rates for Males and Females. 
Double Indemnity and Total and Permanent Disability features for Males 
and Females alike. 
Standard and Substandard Risk Contracts, i. e. less work for nothing. 


THE OLD COLONY LIFE INSURANCE 
COMPANY of CHICAGO 


B. R. NUESKE, President 

















THE MUTUAL LIFE 


The Mutual Life Insurance Company o. New York has a 
record of EIGHTY YEARS of prosperous and successful busi- 
ness. It has passed through panics, pestilence and wars un- 
harmed, and to-day, as a result of eight decades of endeavor, 
offers financial strength, reputation, magnitude, leadership, and 
life insurance service. 


Those considering life insurance as 
a profession are invited to apply to 


The Mutual Life Insurance Company 
of New York 


34 Nassau Street, New York 

















Insurance Record, 1923 


$ 96,148,025 
Insurance in Force . . 719,421,634 


Increase of $58,623,876 which is 61% 


of the New Business 


New Imsurance .. . 


New England Mutual Life Insurance Company 


of Boston, Massachusetts 

















Northwestern National Life 


Insurance Company 
Minneapolis, Minn. 

0 ere Legal Reserve 
ee ea) 6 vs alee eae $16,666,178.00 
cha wing suk axe De .$1,427,367.00 
Insurance in Force............ . $173,309, 166.00 
The COMPANY has $109.37 of assets for each $100 

of liabilities 
Rate of Interest Earned, 1923............ 6.20% 
ey 41.3% 
Liberal direct agency contracts available in Pennsylvania, 
Virginia, Southern Indiana, Southern Ohio, and Kentucky to 
men of ability and record of successful results in personal pro- 
duction and organization. 

















_ IN THE ACCIDENT AND HEALTH FIELD. 








CAPITAL HAS BEEN DOUBLED 


Kokomo Life & Accident Launches 
Big Expansion Program With 
Strengthened Condition 


KOKOMO, IND... Oct. 7 Uhe cap 
ital stock of the Kokomo Life & Acci 
dent has been increased to $100,000 from 
the original capitalization of $50,000, it 
following a meeting of 
the company’s board of directors The 
increased capitalization will 
company to begin the development ot 
its lite insurance department, as author 
ized under its articles of incorporation 
During the first year of the company’s 
existence here, it made such a remark 
ably successful showing under the man 
agement of the secretary, W. E. Weller 
in the purely accident and health insur- 
ance field, that the decision to enter the 
life insurance field was made enthusias 
tically by the board, it said 
Charles L. Hummel, as president of the 
company, has tirelessly for its 
success, directors said, and much of the 
credit is due him 

At the meeting Superintendent C. V 
Haworth of the Kokomo 


Was announced 


enable the 


Was 


worked 


school system 


was made a member of the board ot 
directors, and Dr. L. M. Knepple_ be 
came medical director, succeeding Dr 


resigned in order 
home and prac 


L. D. Robertson, who 
to return to his tormer 
tice at Seymour, Ind 

The company has established 
throughout northern Indiana, 
Elkhart, South Bend, Fort Wayne, 
Huntington, Wabash, Peru, Frankfort 
and Marion. Its “Labor Leader” policy 
is the which |] 
attractive to the publi 
officers of the 


agencies 
including 


las proved the most 
This policy, it 
company, has 
workingman’s 
practically a 
insured 
which it 1s 


one 


is said by 
no equal in the field of 
msurance, since if give 
full coverage to the 
throughout the 
written. 

he policies 


person 


term lor 


vhich will be added to 
under the new pro 
the board of directors 
straight 
and term 


forms ot 


the company’s line 
gram initiated by 

at their meeting will 
life, endowment, 20-payment 
With the addition of these 
insurance, the 

tion to sell any 


include 


company will be in posi 
form of life, health and 
accident polic Vv extant Che officers are: 
Chas. L. Hummel, president; Dr. L. M 
Knepple, medical director W E 
Weller, secretary Che directors include 
lohn B. Duret, W. W. Dimock, Geo. I 
Bonham, Harry Broadlick. C. V. Ha- 
worth, eR ( Gifford, | H Scott, Hal 
C. Phelps 


Starts Interstate Contest 


The health and accident department 
of the Mutual Life of Illinoi 
an interstate contest with te 


tered from Tllinois, Indiana, Miss 


s has started 
ams en 


ouriand 


Towa The contest runs from Oct. 6 to 
Nov. 1 Five prizes, ranging from $25 
to $7.50, are offered to the high men on 


each team and three extra prizes to the 


high men of all states 


Discuss Conference Meeting Place 


No meeting of the executive committee 
of Health & Accident Underwriters Con 
ference ha been held as yet, to decide 
on the place for the next meeting of the 
Conference but it has practically 


result of informal discus 


heen 


decided as a 


sion that the midsummer meeting next 
vear will again be held at the Edgewater 
Beach Hotel in Chicago and the mid 
winter meeting at some other city, which 
has not yet been decided upon The 
members of the Conference were so well 
pleased with the Edgewater Beach as a 
summer meeting place that thet were 


unanimous in their desire to 
next vear 


practically 


return there again 


Posts Accident Record 


The Ohio State Life has posted in its 
offices at Columbus clippings taken from 


Columbus newspapers in one week, which 


show 44 persons killed and 145 injured 
accidents This, the company says S 
telling argument in favor of both 
and ecident insurance 


Many Accidental Death Claims 
One company writing both accident and 
life insurance with t! 
greater part of its business in the former 
experienced an unusual ru: 
death claims in the past 


business, but 


class, has 


of accidenta 


few months in its life department Since 
the middle of the year, there have been 
more claims of that sort in the life de 
partment than in the accident depart- 
ment, although the latter has many n 

policies outstanding All of the claims 


seem to be of a legitimate character, and 
no explanation can be offered for the 
fact that they have bunched up as t 
have in the past few months, 





NEWS OF LIFE POLICIES 


New Policies, Premium Rates, Dividends, Surrender 
Valwes and all Changes in Policy Literature, Rate 
Books, etc. Supplementing the “Unique MN anve! 
Digest.”’ published annually in May at $3.50 and the 
“Little Gem ™ published annua!ly in Apri! at $2.00 














RATES ON RELIANCE POLICY 


New Convertible Form Carries Term 
Rates for First 5 Years and Ordin- 
ary Thereafter 


The Reliance Life has published the 
rates on its new five vear term aut 
matic convertible policy which 
cently announced Chis is a five year 
term policy which is automatically co: 
verted without action on the part of the 


Was fret 


insured, at the end of the five vear 
period to an ordinary life special nor 
participating policy at the then attained 
age Also the policy may be converted 
without evidence of insurability, withi: 
the five vears, to any life, limited pay 
or endowment form Only = standard 
risks will be written and the amount 
will be limited to a minimum of $2,000 


unless the applicant pays the medical fee 
Annual rates for the new form are 








follows for $1,000 
Without With Witt 
Dis Waiver Incor 
\g st After Ist After Ist \ft 
at 5 5 5 F 
Issue Yrs. Yrs. Yrs Yrs Yrs. Yrs 
$ $s $ $ $ s 
“ 8.20 15.28 9.27 16 
21 8.25 15.66 9.36 16.7 
22 8.32 16.07 9.46 17.2 
23 8.38 16.49 Ye 7.67 
a4 8.45 16.94 9.66 18.1 
25 8.54 17.41 &.79 18.66 
26 8.62 17.91 9.91 or 
37 8.70 18.4 10.0 os 
OR 8 18 ) O34 
29 & 19.5 rn OF 
30 4 ) 1 
1 in) 4 
32 ” 1 
4 9. { 
oo " 5 
36 " 7.07 
37 10 »® 
}8 10 4 
ov > 10 7 
Th 5 4g 11.00 30.09 13.08 2 
11 > 3 3 11.38 31.46 13.48 
12 1.24 32.36 11.81 32.93 14.00 
$3 11.67 33.87 12.29 34.49 14.56 36.7 
i4 12.16 35.48 12.83 36.15 15.19 38 
15 12.72 37.20 13.44 37.92 15.90 40.28 
if 13.37 39.02 14.16 39.81 16.72 42 
17 14.09 40.95 14.94 41.80 17.61 44.4 
1s 14.92 43.01 15.85 43.94 18.63 46.7 
1% 15.85 45.22 16.87 46.24 19.78 49.1 
ao 16.89 47.55 18.00 48.6¢ 1.04 51 
1 18.05 0.04 19.27 51.26 46 54.4 
4% > 2 70 69 54.04 104 7 
, “0.79 3 7 57.01 79 ¢ 
{ 22> 41 R57 1.05 60.21 7.76 63.9 
’ 24.21 61.81 6.0 t ‘ _o ‘ 
6 6.20 65.34 
7 28.42 69.17 
8 30.87 73 
’ 3.60 77.91 
eo 16.63 82.9 
Federal Life 
In announcing the new progran f tt 


Federal Life, the rates of the company 
new endowment at age 65, 20-payment 


were given in The National Underwr 
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but the contract was referred to as an 
endowment at 85 instead of 65 
The company is also writing income 
disability up to $250 a month to first 
class male risks, but is limiting the 
amount of its income disability issued 
to women to $25. The limitation applies 
oniv to female and not to male risks 
Bankers Life of Iowa 
The Bankers Life of lowa has issued 


issued in 
that as a 
low. 
paid 


a new paid-up at age 65 policy 
multiples of $5,000 and with 
minimum, the rates being unusually 
The company has been issuing a 
up at age 70 form, which has bet with 
a great demand, and this new policy will 
add to that line. The rates per $5,000, 


indemnity 


pro- 


without the disability or 





visions, are as follows 
Age Age 
on . $ 80.60 af 
82.70 37 
84.95 38 
87.35 39 
RORS 40 
25 92.50 41 
26 95.30 42 
27 YS.30 43 
28 101.45 i4 
ee] 104.80 4 
30 108.40 46 
31 112.20 17 
2 116.25 is 
33 i 
71 
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NEWS FROM THE PRUDENTIAL 


Some of the Activities of the Hustling 
Men Out on the Firing 


Line ° 
Agent Michael J. McDermott, who is 
now completing his second year of serv- 
ice as an agent at Portland, Me., for the 
Prudential, has an excellent record for 
the current year His industrial show- 
ing gives him a prominent place upon 
the “Weekly Record” and his ordinary 

results are very gratifying 


Business, Prudentially speaking, seems 
to be picking up in Salt Lake City, Utah, 
and there is every indication that Super- 
intendent William D. Brown will 
the fourth quarter with commendable 
results. 

Superintendent 
Pasadena district, 
surance activities, 
within the district, 
time to write an 

One for $50,000 


close 


the 
in- 


Charles I 
despite 


Craig of 
his many 
outside as well as 
shows that he still 
occasional applica- 
just been re- 


has 
tion 
ceived 

Agent Charles J. Muller of Los Angeles 
No, 1 is living up to the reputation he 
established last year as an ordinary pro- 
ducer, he now having last year's 
figure 

Agents William J. Fisher, Des Moines, 
la.; Clarence W. Sayers, Kansas City, 
Kan., and William A. Morris of Topeka, 
Kan., have been made assistant super- 
intendents in their respective districts 

Agent Ernest F. Pratte, of St 
No. 2, is doing very fine work in the 
writing of industrial business He has 
made steady and persistent progress this 


has 


passed 


Louis 


year, and there is every evidence that 
he will maintain a prominent place 
among the leaders of Division L. 

Charles E. Rowlett, assistant superin- 
tendent in Louisville, Ky., district, has 
accepted a position of higher responsi- 
bilities in the superintendency of the 
New Orleans, La., district He takes the 
place made vacant by the transfer of 
Superintendent J. S. Christy to Nashville, 
Tenn 

A new assistant superintendent to Dt- 
vision “N” is welcomed to the New 
Orleans district He is Charles W. 
Funk, formerly of the Los Angeles No, 1 


district 
Harold B. Curtis is promoted to assist- 


int superintendent in Atlanta, Ga., and 
Rives C. Stiles in Birmingham, Ala 

Assistant Superintendent Ignazio 
Sciacchitano of the Brooklyn No, 11 dis- 
trict, leads Division B in lowest gross 
arrears percent He is being followed 
closely by Assistant Superintendent 
Harry L. Schlanger of the Brooklyn No 
8 district 

Agent Richard J. O'Connor, of the 
Waterbury, Conn., district leads the 
Division B agency staff in lowest gross 


arrears percent 

Agent Edmund W. Holroyd, of James- 
town, N. Y¥., has been promoted to as- 
sistant superintendent 

The Ithaca, N. Y., district can well 
boast of its ordinary workers The su- 
perintendent, J. P. McNamara, sets a 
stiff pace for his men by his large per- 
sonal writings. He holds the leadership 


Division H in proportionate results 


His position is No. 8 in the company 


Assistant Superintendent David J, Flynn 
nd Agent Herbert F. Mulligan, both 
know how to close ordinary cases and 


hold second place in their division among 


+? 


eir associates. 

Assistant Superintendent George T 
Ashenhart, formerly located at Ports- 
mouth, Ohio, detached from the Chilli- 


ecothe, Ohio, district, is transferred to 
the Canton, Ohio, district; and Henry C 
Hensege, assistant superintendent at Lan- 
easter, Ohio (Chillicothe, Ohio, district) 
was transferred to Portsmouth To fill 
the vacancy created by these changes 
Lawrence B. Halsey, agent in the Lan- 
caster assistancy, was promoted to as- 
sistant superintendent to succeed Mr 


Hensge. 


Agent William Il. McClure of the Toledo 


No. 1 district, holds the enviable posi- 
tion of “pacemaker” in industrial leader- 
ship for 1924 in Teledo 

F. H. Handel of the Jersey City, N. J., 
district was recently promoted to an as- 
sistant superintendency in the same dis- 
trict, and likewise R. V. Burns in the 
Hoboken district 

A new assistancy is to be formed in 
the Baltimore No. 1 district It will be 
placed in charge of 1. Newton Cox, Jr 
whose appointment as assistant super- 
intendent takes effect the same date 

Rives C. Stiles was promoted to as- 
Sistant superintendent in the Birming- 
ham, Ala., district, beginning Sept, 29 
He was an agent in the same district 

A joint meeting of the two Indian- 
apolis staffs was held recently, at which 


Superintendent G. S. Wainwright of In 


dianapolis No. 1 served as chairman, and 
introduced Assistant Secretary W R 
Konow, who delivered a message of in- 
spiration and encouragement from the 
home office. Announcement of the new 
Planof group insurance for Prudential 
employes was received with much ap- 
plause 

The division “G" superintendents As- 
sociation also met recently in Indian- 
apolis In addition to the 17 superin- 
tendents composing this organization 
there were present Assistant Secretary 
W. R. Konow and Assistant Division 
Manager H. Baylis, Jr.. from the home 
office, the latter substituting for Divi- 
sion Manager Thomas H. Girtanner, who 
was uravoidably prevented from attend- 


ing the gathering 





Kansas Forfeiture Law Campaign Issue 


The law passed by the 19:2 Kansas 
legislature removing industrial insur 
ance from the restrictions of the Kansas 
forfeiture law seems to be playing quite 
a prominent part in Kansas politics this 
year When the legislature enacted the 
forfeiture law many years ago it was 
declared not to affect the industrial poli- 
cies Later the supreme court held that 
industrial insurance being life insur 
ance came under the operation of the 
law and that the 30 days’ notice had to 
be given to cancel one of these policies 
the same as ordinary life policies The 
politicians are making speeches over 
{the state declaring the amended law to 
be iniquitous because it removes the pro- 
tection of the forfeiture law from the 
poorer classes of policyholders They 
also charge that the companies whic 
secured the enactment of the law paid a 
lawyer $500 to tell the governor the 
amendment was proper and that the bill 
ought to be signed 


John Hancock Changes 


The following have been promoted by 
the John Hancock Mutual from the rank 
of agents to assistant superintendents 
in the district of their service Arthur 
J. Clairmont, Jr., Manchester (Laconia 
Det.);: Raymond F. Cole, Salem, Mass 
Robert FP. Hilliard, St Louis Al- 
phonsus G. MacDonald, Malden, Conn 
Joseph S. Lecuyer, New Bedford; Cyrus 
G. Gulich, Pittsburgh 1; Milton A. Belisle 
Webster; A. P. Burns, Detroit 1 

Promoted and Transferred Leonard 
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S. Tenney, from agent at Waterbury, 
Conn., to assistant superintendent at 
Grand Rapids, Mich. 

Assistants Transferred—Roland K 
Robinson, from assistant at Manchester, 
N. H. (Dover Det.), to assistant at 


Framingham (Hudson); Allen J. Haley, 
from assistant superintendent at Pitts- 
burgh No. 1, to assistant at Trenton, 
N. J, 

Other Changes—Alphonsus G Mac- 


Conn., to 
Malden 


Donald from agent at Malden 
assistant to superintendent at 





Sherer Goes to Cleveland 


Joseph P. Sherer, for 20 years manager 


of the Zanesville, O., branch of the 
Metropolitan Life, has been*~made man- 
ager in the Cleveland district 
President Place Stricken 

President Dixon W. Place of the Con- 
servative Life of South Bend, Ind., suf 
fered a slight paralytic stroke Sept. 26 
and for a few days the doctors despaired 
of his recovery. He has now rallied and 
he hopes to return to his desk by the 
end of this month 

Bert McDonald, who started with the 
Conservative as an agent at Logansport 
Ind., Nov. 12, 1923, is made superintend- 
ent at Elwood, Ind The following are 
the leaders for the year 

Joint Results Superintendent Cc. W 
Wester, South Bend, Ind.; Agent Joseph 
Martin, South Bend, Ind 

Net Placed Ordinary Superintendent 
Cc. W. Wester, South Bend, Ind.; Agent 
Joseph Martin, South Bend, Ind 

Ordinary Increase: Superintendent C 
W. Wester, South Bend Ind.; Agent 
Joseph Martin, South Bend, Ind 

Monthly Increase Superintendent C 
W. Wester, South Bend, Ind Agent Car) 
Baschab, Hammond, Ind 


21 


Collection Percent: Superintendent L 


T. Hite, Anderson, Ind.; Agent J. D. 
Stansbury, Elwood, Ind 

Arrears Percent: Superintendent W. J 
Zukawsky, Gary, Ind.; Agent Louis 
Balogh, South Bend, Ind 





Prudential Veteran Dies 


Edward G. Jackson, superintendent for 
the Prudential for many years, and with 
the company for over 40 years, died after 
a prolonged illness, having retired from 
active service in 1914. Mr, Jackson took 
up agency work for the Prudential in 
1881 at Camden, N. J., and in 1882 was 
appointed to an assistancy in Philadel- 
phia He was transferred in the same 
capacity to Camden in 1883 and in 1885 
was made chief of a Philadelphia dis- 
trict He was superintendent in Jersey 
City for several years, and later in 
Hoboken He was appointed a special 
supervisor for the company in 1907, fill- 
ing that position until 1914, when he re- 
tired from active esrvice 


National L. & A. Contest 


The National Life & 
nounced for the October contest in ordi- 
nary production to the leading super- 
visor in the field is offered a prize of 
$100; to the leading manager in Class 
AAA $100; in AA $75, and in Class 
A, $50 The leading superintendent on 
staff production in each division will 
get $35, and the leading agent in each 
division $25. A 12-pound turkey is to 
be given each man with an ordinary 
production of $7,500 


Accident has an- 


Class 


At the end of the year the National 
Life & Accident will give five trips to 
the home office to men in the field who 
have succeeded in making the best 


records in all departments 
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ELECTION AT LOS ANGELES 


'C. H. Hamilton of Pacific Mutual Heads 


| 
| 


Association—Good Speak- 
ers at Meeting 


LOS ANGELES, CAL., Oct. 7 


About 250 members attended the dinner- 


meeting of the Life Underwriters As 
sociation of Los Angeles last week 
President George W. Ayars, who had 
just returned from a trip to New York 
City, presided and presented to the as 
sociation the Charles Jerome Edwards 
silver trophy cup won in the 1923-4 
contest for increased membership, this 


association having increased its numbers 
during the year ending June 30 to ap 
proximately 850 The tormality of dis 
banding the old association and incorp« 


the 1 


rating new organization was carried 
through, and within a tew minutes the 
new association was tunctioning as al 
incorporated body New officers were 
then elected as follows: President, C. H 
Hamilton, Pacific Mutual; first vice 
president, A. M. Anderson, Lincoln Na 


tional; second vice-president, Walter G 
Hudson, Mutual Life of New York; 
treasurer, H. G. Everett, Lincoln Na- 


tional; directors: R. ¢ Allen, Phoenix 
Mutual; V. H Jenkins, Occidental; Mrs 
C. B. Fithian, Pacific Mutual; Samuel 
McCurdy, New York Life; Chas. K 
Brust, Guardian Life; Roy Ray Roberts, 
Mutual Benefifit; William Meador, Na 
tional Life & Accident; Frank F. Peard 


| Canada Life 


announced that Spencer 5 
iormer secretary of 
tion for many years, had been 
acting secretary, following the 
resignation ot E P. Perrine as 
tive secretary Lommiuttees were 
to draft resolutions expressing 
appreciation of the work ot 


It was 


Cole, a the 


aA SSUA 1a 
appointed 
recent 
named 
the asso 


ciation s 


both Mr. Ayars, the retiring president 
and Mr. Perrine 

R. G. McDonald, home ofhce inspector 
of the Canada Life, was introduced and 


welcomed as a guest of the association 
( ] D Moore, 
Pacific Mutual, in complimenting the as 
sociation on its forward step in incorpo- 
rating, referred to the fact that he 
as its secretary during 


vice-president of the 


served 


the first tw 


vears of its existence. He also extended 
the greetings of his company to the vis- 
iting members of the home office staff of 
the Penn Mutual Life and outlined the 
salient features and purpose of the pro 
posed Los Angeles Community Chest 
movement. 


Ralph Humphreys, assistant to the 
vice-president of the Penn Mutual, 
spoke briefly. E. Paul Huttinger, tax 
expert of the Penn Mutual, talked on 


“The Relation of Life Insurance to 
Taxes,” and Stewart Anderson, manager 
ot the bureau of held service of the 
Penn Mutual, concluded the evening's 


program with his eloquent and inspiring 
on “The House by the Side 
Road.” 


iddress 


of the 





Denver, Colo.—If a man fails to fit life 
insurance i his business and his 
needs, he fails to recognize and take ad- 
vantage of one of the most fundamental 
ind vital business and social develop- 
ments of the present day, W. W. Winne, 
general agent of the Connecticut Mutual 


Life, told members of the Colorado asso 


ciation at its monthly meeting 

More than 86 percent of the money 
eft to the surviving relatives of married 
men last year Mr Winne said, “was 
paid t the family coffer by the life 
nsurar mpanies of America. Econo- 

sts estimate the value of a man at 
fror thre o five ¢t s the value of 
his yearly earning capacity and material 
acquirements On this basis the value 
f the mant d f the I ited States 
ir 1 purely materia standpoint is 
$ ‘ and yet the life nsur 

r i t Amer a's manh d is 

but ¢ perce f this vast sum 

Dr. James Thomas. pastor of the Grant 
Avenue Methodist Episcopal Church 
spoke Getting Up Stean He said 
that the necessity of personal develop 
ment along the highest lines of man’s 
natur is the supreme thing in life and 
the thing which will do more toward 
bringing about happiness both of the 
dividua ind society thar anything 
else 

* * + 

Lincoln, Neb Simplified Policy Con- 

tracts and Modern Practices Outlined by 


Companies was the 


top presented at 
tober meeting of the Lincoln 
ciation by M. L. Palmer of the Aetna 
and C. R of the Penn Mutual 
who attended agency con- 

companies Both 
highly the tendency 


the (x asso 
Fasterday 
have recently 
ventions of their 


agents commended 
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SECURITY LIFE INSURANCE CO. OF AMERICA 


©. W. JOHNSON, President THE ROOKERY, CHICAGO 
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SURPLUS PROTECTION TO POLICYHOLDERS........... 430,178.10 
PAID TO POLICYHOLDERS SINCE ORGANIZATION...... 4,403,769.15 


Good Openings in Sixteen States for Personal Producers, General Agents and Managers 


. -$47,024,989.00 
.. 5,668,015.25 


Address: 


S. W. Goss, Vice-President. 
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George Washington Life Insurance Company 
CHARLESTON, WEST VIRGINIA 





presents opportunity for liberal contracts covering definite territory with 
Home Office registry and with power of appointment of sub-agents 


The States of West Virginia, Virginia, Ohio, Kentucky, Tennessee, South 
Carolina, North Carolina, Georgia and Michigan 
Address 
ERNEST C. MILAIR, Vice-President and Secretary 





of the companies to more and more 
simplify the form of their contracts so 
that the ordinary man to whom one is 
sold can sit down and read it under- 
standingly and with provisions so clearly 
set out that there can be no mistake 
about what one has bought. 

Both also referred to the change in 
the attitude of the home office staff to- 
wards the agent, the man in the field. 
They are getting behind the agent in 
a much more effective way; they are 
seeking suggestions from him and 
giving them the consideration that they 
are worth. 

Liberalized contracts were defended 
by Mr. Palmer, who said that so long as 
the companies’ experience was so much 
better than the table mortality they 
could safely.make concessions in rates, 
benefits, waiving of medical inspection 
in some forms of insurance, and writing 
sub-standard policies. The surplus would 
take care of emergencies like epidemics, 

President Loughridge named H. W. 


| Noble, A. R. Edmiston and Oak E. Davis 


as a committee to see if life insurance 
could not be given a place on the credit 


| sheets now being used by credit men 


under the heading of assets. 
*x* * * 

Dallas, Tex.—The North Texas asso- 
ciation, of which Elmer S. Albritton is 
now president, will meet three more 
times before Mr. Albritton relinquishes 
his office in December. At the October 
meeting the matter of the association's 
paying the expenses of its president and 
secretary to the national association 
meeting will probably be discussed. Mr. 
Albritton believes this should be done. 

The next meeting will be held at the 
home office of the American Life Rein- 
surance. E. G. Simmons,  vice-presi- 
dent of the Pan-American Life, will be 
the main speaker. 

7 am 

St. Louis, Mo,—St. Louis association at 
its meeting last week unanimously en- 
dorsed the campaign to endow St. Mary's 
Hospital and Infirmary of St. Louis to 
the extent of $1,500,000 through the pur- 
chase of 5-year endowment life insur- 
ance policies by charitably inclined in- 
dividuals of the city, and the members 
of the association piedged themselves to 
assist in every way within their power 
to see that the drive is a success. This 
action followed an eloquent address by 
Frederick L. Moran, superintendent of 


|agencies for the Metropolitan Life, on 


“Salesmanship.” The Metropolitan Life 
was elected by a committee of promi- 
nent St. Louis business men, headed by 
Festus J. Wade, president of the Mer- 
cantile Trust Company, to put over the 
endowment plan to raise the $1,500,000 
needed to convert the hospitals in free 
institutions for the sick poor of St. 
Louis. Mr. Moran was placed in the 
delicate situation of pleading his own 
cause somewhat, but he emphasized the 


| fact that in dwelling on the hospital 


insurance campaign he was speaking as 
an individual insurance man to fellow 
workers for the good of the profession 
and not from a selfish standpoint. When 
Mr. Moran concluded and was given a 
rising vote of thanks, Warren C. Flynn, 


| general agent for the Massachusetts Mu- 


tual Life, presented a resolution indors- 
ing the hospital drive. 
The meeting was attended by 250 un- 


derwriters, including a number of vis- 


itors and non-members. Prior to the 
address by Mr. Moran and a short talk 
by George L. Dyer, general agent for 
the Columbian National Life, chairman of 
the organization committee of the Hos- 
pital Fund Campaign, there was a brief 
talk by Eddie Klein, special agent for 
the Massachusetts Mutual Life in St. 
Louis, who in September put on a little 
drive of his own, writing 73 applications 
on new prospects and paying for 68 of 
them, or approximately $135,000 of in- 
surance, 
x* * * 

Keokuk, Ia.—Edward W. McManus was 
the speaker at the Keokuk association 
weekly luncheon last week. He discussed 
the benefits and advantages of such an 
organization both to the profession in 
general and the membership as well. 

- oo 
Youngstown, 0.—John H. York, lead- 


| ing producer for the State Mutual in 


Ohio, and Clinton F. Criswell, executive 
secretary of Cleveland Life Underwriters, 
will address a meeting of the Youngs- 


| town association Oct. 14. Mr. York 


will explain his own selling methods, il- 
lustrating with actual presentations. Mr 
Criswell will explain the _ specialized 
service rendered by the Cleveland asso- 
ciation to its members, also something 
of the work of the National Association. 


(CONTINUED ON PAGE 24) 
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different. So that’s the first step in 
plan to cash in on those deferring 
Now to put it over. A 
more or less—could be 


at least 25 have not said they would be 


Some Suggestions for Increasing buy when they could “afford it.” Then the 
° ° zo over these 25 and see if you do not re 
Sales Efficiency Through Cashing b the ! 


yspects 


believe that from 12 to 15 of them could million things 


: A actually buy now if they really wanted said on this, but I just want to make 
In on Procrastinating Prospects to. In some cases, to induce prompt two suggestions here. The first is: 
action, 60 days might have to be given : 
rans - . . . ._ Every Interview Must 
BY JOSEPH J. DEVNEY to pay the premium or a preliminary Be Made to Count 
: term written for 90 days or so, and in 
Cleveland , . : 
possibly a few cases the amount you I heard one time of a manager who 


ERE is the boiled down answer | wanted to and that they would buy it hoped to sell might have to be reduced. was a large personal producer and de- 
H which the average life under- | if their desire was as strong for it as But if you think that they could buy veloped a large force of splendid sales- 
writer gets from probably 50 per- | for the things they are spending money | "OW, either with or without an arrange- men, wi contended that an agent 

cent of the people he interviews but | for? Haven’t you had men tell you ment suggested, they form a profitable should be able to make one of the fol- 
does not write: “I’m going to take it, that they could not afford life insur- | sroup to begin working on forthwith. lowing reports after each interview: “I 
but can’t afford it now.” If during the ance and you believed them and let . wrote the business,” “I have a definite 
1 7 Must Have Definite ippointment for another interview,” or 


them alone for six months or a year, 
then when you called, you found they 
had bought from someone else in the 
meantime? Isn't that evidence that the 


next month you could write half or 
even a quarter of those you consider 
live prospects who are hanging fire be- 
cause they “can’t afford it” you would 


Plan of Preparation q business.” 
as to the advisa- 


result to one of 


cannot wget the 
You may not agree 


Before attempting to write them, let 
limiting the 


us plan a definite campaign. To get bility of 


undoubtedly do a fine business. You | other salesman did not believe them and | better results, we must do better work. these three specific statements, but as 
can sell many of them if you will pro- put it over? Tactics which have failed in the past a care ful student of salesmanship you 
ceed right. Let us see if such is not : must be changed to guarantee success wil Imit that every good interview 
the case. Suggests Use of List in the future. First of all analyze each wild produce some definite, outstand- 


of Old, Known Prospects 
Now, 


iterviews which do not 
the situation are “fuz- 


just why he ing result It 


case separately. Determine 
‘ “all vy change 


ought to buy and why you think he can radi 


While Holding Out, They 


for the time being, instead of 


Buy Other Things seeking new prospects whom you know afford to buy now. If you simply went zles,” and the time and energy spent 
Don’t you know that a lot of people nothing about, why not clean up a num- | around and said, “Bill, ain't you ready on them wasted 
who have told you they could not af- | ber of your old ones whom you do for that insurance now?” you know The stronger the salesman, the more 
ford life insurance are buying gasoline, | know about and in whom you have an | there would be “nothing doing.” But if he makes each interview count. Some 
tires and in some cases even new cars, investment of time and energy. Sup-/ after actually making the sale in your salesmen get more than half their busi- 
and other things which they do not pose you select the cards of, say 50| own mind you can go to Bill and pre- ness on first interviews. Some have an 
have to have? Isn’t this proof that people whom you have interviewed re- | sent unanswerable arguments as to why _ inflexible rule never to interview-a pros- 


they could buy life insurance if they cently, but have not written and see if | he should and can buy, the result will pect more than two or three times. 











A Friend of Yours 


When you start figuring up your assets, do you take into considera 
tion that sales agent of yours, “Good Will?” He never draws any 
pay; him travelling around the 
sample case. 

ciate old man 
in front of everybody. He 


and you never saw country with a 
But if your company and your fellow salesmen appre 


Good Will,” he 


picks his companions carefully. 


will be found travelling right along 


Agents know him well, 
their 


Are you acquainted with him? Peoples Life 
and they’ve known him for a 


Ask one of them. 


long time. He is one of best 


friends. 








Chicago, Illinois 


PEOPLE’S LIFE BUILDING 


R. P. SHEPHERD, P.H.D. 


Educational Director 


Room 304 Peoples Life Building, Chicago 


A. E. Sullivan 
State Supt. Indiana 
505 Lombard Building 
Indianapolis, Indiana 


Kindly address Dr. Shepherd with 
reference to available territory 
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With this type of salesman, every in- 
terview is an occasion of importance. 
They do not necessarily approach a 


prospect with a grave face and knitted 
eyebrows, looking like a bull dog who 
is going to chew up his adversary. Not 
‘at all. They are sociable, possibly af- 
fable, at least business like, but under- 
neath their calm exterior they conceal 
a secret steeled determination that 
something is going to happen at this 
interview. They do not intend to take 
up the prospect’s time and their own 
with a friendly little chat. They are 
there to do business. They want an 
application signed or a verbal agree- 
ment to meet the examiner. And if 
they don’t get it, they are going to 
learn why. They are going to produce 
some radical change in the prospect's 
attitude toward their proposal. 


Big Writers Overcome 
“Can’t Afford It Now” 


These big writers are confronted with 
the “can’t afford it now” and “come 
around next month” excuses, but they 
overcome them by sheer force of sales 
ability. If they did not, they could not 
get their business in one, two or three 
interviews. Any agent who has to call 
on a prospect an average of half a dozen 
times before he sells him, cannot write 
a large volume of business. It a 
physical and mathematical impossibility. 
To do a big business a salesman must 
make every interview count. 

When a salesman acquires the habit 
of taking this attitude it helps him 
mightily. It gives him strength. It 
prompts him to marshal his forces in 
such a way that they are effective. 
Every interview is looked upon as a 
real opportunity to gain some definite 
objective. 

By making every interview count, 
you will sell those procrastinating pros- 
pects quicker or eliminate them sooner 
if you cannot sell them. Either result 
will make for progress. Cutting a pros- 


is 
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more effective than short ones. This is 
not mere theory, it is a fact learned 
from actual experience. Salesmen who 
make 20-minute interviews are not so 
successful as those who make 30-min- 
ute interviews, and those who consume 
from 40 to 50 minutes are still more 
successful. Life insurance is so momen- 
tous that its service and benefits cannot 
be grasped quickly in their entirety. It 
for underwriters 


requires a long time 
who talk it day after day to sense its 
full significance. How then can the 


layman be expected to get it in a few 
minutes? 

Nearly everyone nowadays realizes in 
a general way that life insurance is “a 
good thing” but in about 99 cases out 
of 100, the salesman must analyze it 
for them and show them specific reasons 
why it is a good thing for them in or- 
der to persuade them to buy. 


| Effects of More 


| sell a man and get 
| tures 


Detailed Interview 


Ordinarily this process requires more 
than a few minutes. To thoroughly 
action, various fea- 
of life insurance in general and 
a specific policy in particilar must be 
developed at length and in detail and 
this consumes time. In five 10-minute 
interviews, a salesman can say as much 
as he can in one 50-minute interview, 
but the effect is much less. In an ex- 
haustive interview, logically planned 
and executed, a prospect can be carried 
from one mental stage to another until 


| he is either so thoroughly sold on the 


pect definitely off one’s list for good 
and _ sufficient cause is progress. It 
eliminates utilizing time and energy on | 


an improbability and permits one to ex- | 


pend it on a probability. 
Often Found Advantageous 
to Lengthen Interview 


The other means which you can em- 
ploy to make your work more effective 


and close more of those who would 
procrastinate is this: Lengthen the in- 
terview. Long interviews are much 


idea that he buys then or defers for 
some good reason or rejects the propo- 
sition altogether for some illogical rea- 
son or because he cannot get it through 
lack of money or health. Every good 
interview which is made in an earnest 
manner, with a continuity of thought, 
counts. It makes a deep impression. 
It swings the pendulum one way or 
the other. It makes a decisive change 
in the situation. 


An Interview Is an 
Event, Not an Incident 


Here is a thought which is worth 
bearing in mind: An interview should 
be considered an event, not an _ inci- 


dent. Oftentimes a salesman will make 
several calls without getting an oppor- 
tunity to have an interview. Men will 
be out or busy. Then he will strike 
one where the stage is set and condi- 
tions are favorable. Here is opportu- 
nity. It should be made a real event. 





ive first year commissions and 


No advances. 


IF YOU ARE STRONG ENOUGH TO STAND ALONE 


Secure a contract with California State Life and receive the full com. 
mission on your business without reduction to take c 
of superintendence and losses from advances to weak salesmen. 
Exceptional opportunities for capable, experienced salesmen. 
liberal renewals. 


Write to: 
J. R. Kruse, Vice-President 


CALIFORNIA STATE LIFE 


Sacramento 


care of the expenses 


Attract- 
References required. 











J. C. MAGINNIS, President 
J. BARRY MAHOOL, Vice-President 





Eureka-Maryland Assurance Co. 
OF BALTIMORE, MD. 


Incorporated Under the Laws of Maryland, 1882 
WE USE 


Standard Ordinary and Industrial Policies 


J. N. WARFIELD, Jr., 
Dr. 


Secretary- Treasurer 
J. H. IGLEHART, Medical Director 
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te put over your message or your 


BUSINESS CARTOON SERVICE 
35 South Dearborn Street, CHICAGO 











At the end of five or ten minutes the 
man will probably say, “Well, I want 


some more insurance but 

ford it yet. Come around in a couple 
of months.” He is half sold. But at | 
the end of 40 to 50 minutes of an in- 
telligent, constructive, forceful sales 
talk he may be fully sold and writing 
a check for the first premium. If you 
will go after those old prospects of 
yours, planning every interview in ad- 


vance and making every interview count, 
many of them will count in your favor. 
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(CONTINUED FROM PAGE 22) 


The Youngstown association is making 
a drive to increase its membership and 
is meeting with very encouraging suc- 


cess from local general agents and 
managers. 

x* * * 
Davenport, Ia.—The Davenport asso- 


ciation has announced a school of life 
insurance salesmanship to be conducted 
throughout the winter months in the 
Chamber of Commerce. 
Monday evening, Oct. 
Douds, leader, on the 
ing Prospects.” The schools have been 
annual courses and eagerly partcipated 
in by groups of young men in the busi- 
ness while their elders frequently find 
valuable suggestions in the various talks 
and give their aid in maintaining a high 
standard. 


13, with Guy D. 
study topic “Find- 


* * * 


Lousiana.— About 125 attended the first 
fall meeting of the Louisiana associ- 
ation in New Orleans Friday. A surprise 
was sprung by the Pan-American Life, 
Dr. E. G. Simmons, vice-president and 
general manager, bringing to the under- 
writers’ luncheon all delegates attend- 
ing the Louisiana-Mississippi convention 
of the company. 

President Whitten in opening the 
meeting introduced Henry L. Garic of 
the Massachusetts Mutual Life as chair- 
man. Dr. Simmons was the first speaker. 


He praised highly the association move- | 


ment, saying it had done more to clarify 


I can’t af- | 


The term opens | 


the life insurance atmosphere than any- 


thing else. 

Cc. D. Corey, superintendent of agents 
of the Pan-American Life, said it was 
a severe indictment of life insurance 
salesmen that 95 percent of lump sum 
settlements are dissipated. Sell life in- 
surance that will pension the widows, he 
urged. He cited an actual case where 
a widow, left $100,000 insurance in a 
lump sum, sniffed at the idea of receiv- 
ing $200 monthly income under one pol- 


icy, telling the agent when he delivered 
the first check that it would probably 
do for pin money. Soon the $100,000 


was dissipated and her scorn turned to 
gratitude for the agent that sold her 
husband the income policy, rendering a 
real service. Other interesting talks were 


made by B. B. Macfarlane, James W. | 
Smither, Charles J. Macmurdo and 
Dorian Fleming. 

*x* * * 


New York—Three eminent speakers 
will appear on the program of the New 
York association at its opening meeting, 
Oct. 14. They are Henry Moir, president 
of the United States Life, Paul F. 
general agent of the John Hancock in 
Boston, and also vice-president of the 
National Association, and James A. 
Reha, New York, superintendent of in- 
surance. Mr. Moir’s subject will 
“Medical and Agency Selection” 
Clark will speak on, “Some Aspects 
Life Insurance Salesmanship.” 

x * * 

Philadelphia, Pa.— ‘National President's 
Night” Oct. 9 opens the Philadelphia 
association's season and the administra- 
tion of Paul Loder, the new local 
dent. 
cations come up for action, including 
six apiece from the Guardian, Metropoli- 
tan and Equitable of New York, five 
from the Provident, and the rest scat- 
tering. National President Clegg and E. 
A. Woods, a former national president, 
are the speakers. 


Mr. 
of 


-_ a | 
Nashville, Tenn.—The Nashville asso- 
ciation met last week and among the 


other business transacted made applica- 
tion for a charter. 
approved by the members present and 
will be filed on Oct. 15. The next regular 
meeting will be an evening meeting, to 


Clark, | 


be | 


presi- | 
Thirty-two new membership appli- | 


The movement was | 





| which wives and lady friends of the 
| members will be invited. For this occa- 
|sion a splendid program will be ar- 
| ranged, 
es 8 
Chicago—The Chicago association has 
scheduled a meeting for Nov. 7, at which 
| Paul Huttinger, inheritance tax expert 
at the home office of the Penn Mutual 
Life, will speak. This will also be the 
annual meeting, the election of officers 
taking place at that time. 
Set Convention Date 

The National Association of Medical 
| Directors will hold its annual meeting 
at Newark, N. J., Oct. 23-24. The pro- 
gram is now being worked out by the 
president of the organization, Dr. W. R. 
Ward, medical director of the Mutual 
Benefit, who is in complete charge of 
the program. Several speakers of na- 
tional prominence will be on the pro- 
gram, the subjects to be entirely scien- 
tific. 


STATEMENT OF THE OWNERSHIP, 
MANAGEMENT, CIRCULATION, ETC 
REQUIRED BY THE ACT OF CON- 
GRESS OF AUGUST 24, 1912, 

Of The National Underwriter, 

weekly at Chicago, Ill., for Oct, 1, 

State of Illinois, a 

County of Cook, §”°™ 
Before me, a Notary 

the State and county 

ally appeared John F 

having been duly sworn 

law, deposes and says 
business manager of the 
writer, Life Insurance 
that the following is, to the best 
otf his knowledge and belief, a true 
statement of the ownership, manage- 
ment (and if a daily paper, the circula- 
tion), ete. of the aforesaid publication 
for the date shown in the above caption, 

required by the Act of August 24, 1912, 

embodied in section 443, Postal Laws and 

Regulations, printed on the reverse side 


published 
1924, 


Public, in and for 
aforesaid, person- 
Wohlgemuth, who, 

according to 
that he the 
National Under- 

Edition, and 


is 


of this form, to-wit: 
1. That the names and addresses of 
the publisher, editor, managing editor, 


and business managers are: 
Publisher, The National Underwriter 

Cincinnati-Chicago-New York, 

H. J. Burridge, F. A. 

Ill.; R. C. Bud- 


Co., 
Associate editors, 
Post, C. C. Nash, Chicago, 
long, New York. 
Managing Editor, C. 
Evanston, Ill. 


M. Cartwright, 


Business Manager, John F. Wohlege- 
muth, Hinsdale, Il. 
2. That the owners are (Give names 


addresses of individual owners, or, 
corporation, give its name and the 
and addresses of stockholders 
or holding 1 percent or more 
total amount of stock); The Na- 
Underwriter Co., Cincinnati-Chi- 
cago-New York; E. J. Wohlgemuth, Cin- 
cinnati Ohio; John F. Wohlgemuth, Hins- 
dals, Ill.; R. E. Richman, Cincinnati, 
Ohio; G. W. Wadsworth, Chicago, IIL; 
Cc. M. Cartwright, Evanston, Ill.; H. J. 
Burridge, Chicago, Ill.; H. M. Diggins, 
Cincinnati, Ohio, 

3. That the known bondholders, mort- 
gagees and other security holders own- 
ing or holding 1 percent or more of total 
amount of bonds, mortgages, or other 
securities are: (If there are none, so 
state.) None. 

4. That the two paragraphs next 
above, giving the names of the owners, 
| stockholders, and security holders if any 
contain not only the list of stockholders 
| and security holders as they appear upon 
the books of the company, but also in 
case where the stockholders or security 
company as trustees or in any other fidu- 
ciary relation, the name of the person or 


and 
if a 
names 
owning 
of the 
tional 


corporation for whom such trustee is 
acting, is given; also that the said two 
embrac- 


| paragraphs contain statements 
| ing affiant’s full knowledge and belief as 
j.to the circumstances and conditions under 
| which stockholders and security holders 
who do not appear upon the books of the 


company as trustees, hold stock and 
securities in a capacity other than that 
of a bona fide owner; and this affiant has 


other per- 
any 


to believe that any 
or corporation has 


no reason 


sons, association, 

interest, direct or indirect, in the said 
stock, bonds, or other securities as so 
stated by him. 


Wohlgemuth, 
Secretary 
this 


John F. 

| Sworn to and subscribed before me 

| 30th day of September, 1924. 

S. C. Watson, 
Notary Public 


(Seal) 
1927 


My commission expires Sept. 11, 
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Chicago National Life 


Insurance Co. 
202 South State Street, Chicago 


The romance of OPPORTUNITY in 
any city, perhaps, has seldom, if ever, dem- 
onstrated a more striking example of what 
can be done than is shown by the records 
of the CHICAGO NATIONAL LIFE IN- 
SURANCE COMPANY. Many men in 
the business and out of it have remarked, 
“It’s surprising!” 


Over 13,000,000 in force—paid for busi- 
ness—close of 24 months—actual opera- 
tions. 


Think of the advantage of a connection 
with a fast growing company like this. 


A. E. JOHNSON 


Agency Manager 


(0 JASON 0 


TA 








SS 
Builders 


Our principal strong point is 
the will to give a service which 
will be appreciated by our own 
staff and respected by others. 





Operating in the great State of 
Texas, the Home Office is able 
to render a type of personal 
service to Agents that is un- 
beatable. Writing all modern 
policy forms, the Company of- 
fers choice territory to Agents 
of ability. 








“Conscientious Co - operation 
given Ambitious men, with or 
without previous experience.” 





HOME OFFICE 
F. & M. BANK BUILDING 


Southern Union Life 


FORT WORTH, TEXAS 















































Insurance Co. 


DALLAS, TEXAS 
HARRY L. SEAY, President 


Insurance in force 


$83,000,000 


Admitted Assets 


$9,000,000 


Advantageous agency contracts open to 
men of ability and integrity in 
INDIANA 
VIRGINIA 
MINNESOTA 
Our standards are high, our require- 
ments strict, but we can offer remunerative 
and pleasant agency connections to the right 
men. 


CLARENCE E. LINZ 


Vice-Pres. and Treas. Agency Manager 
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THE BEST SUGGESTIONS OFTEN CoMmMEeE 
— > UNEXPECTEDLY G 


ILLINOIS MANAGERS WANTED 


At Bloomington — _ Freeport — __La Salle 
Elgin — Peoria — Springfield 


Also some fine General Agency openings in 
Eastern IOWA and Eastern MI SOURI 


LIBERAL CONTRACTS—STANDARD and SUB STANDARD Risks 


IQESERVE LOAN LIFE 


INDIANAPOLIS, INDIANA. — 
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